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Telephone Engineering. 
Automobile Accessories. 
Electric Signaling. 
Patent Investigations. 


You will 


go around ina 
circle if you are ( 
looking fora bet- 
ter anchor than 
the 


a 
EVERSTICK 


—there’s a reason. 
Write for literature 


EVERSTICK 
Anchor Co. 
St. Louis, Mo, 


Edward E. Clement 


Attorney at Law & Electrical Engineer 
PATENTS 


Soliciting, Consultation, 
Reports, Opinions 
Office: McLachlen Building 
700 Tenth Street, Washington, D. C. 
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RED SEAL 
THE Battery 


you know is not an experiment— 
an old timer in the telephone 
field with lots of friends. 


Ask Your Jobber. 
GUARANTEE BACKED BY 


MANHATTAN ELECTRICAL SUPPLY CO., Inc. 


Chicago New York St Louis Frisco 
FACTORIES: Jersey City Ravenna, O., St. Louis 


American Steel & Wire Co.’s 


W.& M. 


TELEPHONE 
WIRE 


AMERICAN STEEL & WIRE CO. 


New York Cleveland 
Pittsburgh Denver 


Chicago 
Worcester 


CEDAR 
POLES 


Wire or write for 
delivered prices 


NATIONAL POLE CO. 
ESCANABA :: :: MICH. 











Telephone Cables 


ALL SIZES AND CAPACITIES 


. Strands. 
AMERICAN ELECTRICAL WORKS 
PHILLIPSDALE, R. |. 
CHICAGO—112 W. Adams St, 
CINCINNATI— 


NEW a 





: 
<3-Big Features 
for KESTER 


ROSIN CORE 
——— a 


1—The shilling flux is prepared 
and the solder is ready to use. 


2— No time lost in hunting for the 


flux as it is contained in the 
solder. 


3— The soldering flux flows as the — 
solder is used. 


ea CHICAGO SOLDER 


TODAY FROM YOUR JOBBER 











ForT\VJAYNE 


PRINTING ¥ ¥Y COMPANY 
FORT WAYNE, IND. 


Printers and Blank 
Book Manufacturers | 


Write for Samples and 
Prices on I. C. C. Forms 


Ours Are the Best 


ee THE 
<=THIMPULEYE=> & 
; SAVES TIME 


The Size is on 
the Eyes of 


MATTHEWS 
SCRULIX ANCHORS 
No chance of using 


wrong size without 
immediate detection. 
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The Largest and Most Complete Line 
of Ringing Equipment 





Ringing machines for all systems of Harmonic and 
straight line ringing to operate off Electric Light 
Circuits or Batteries, providing the most econom- 
ical as well as practical source of ringing power. 


We wish to call particular attention 
to our 12 Party Selective Harmonic 
Ringing system operated by our Har- 
monic Converter here shown, requiring 
but three vibrators for selectively call- 

ing one party out of 12 on a rural line. 


A fourth vibrator provides the 16 cycle 
alternating current for straight line 


ringing. 


This Converter is provided with a rec- 
tifier for charging its own storage bat- 
tery from an alternating current light- 
ing circuit and does not require a con- 
tinuous power circuit for a constant 
’ source of ringing power. 





If you are interested in selective 
ringing for your rural lines, write 
us at once. Our system is the best 
adapted for your needs. 





Harmonic Ringers for all Frequencies. 


Harmonic Party Line Ringing Converter 


LEICH ELECTRIC CO. 


Factory and Main Office, GENOA, ILL. Western Branch, KANSAS CITY, MO. 
DISTRIBUTORS 


ELECTRIC APPLIANCE COMPANY ST. PAUL ELECTRIC COMPANY 
Chicago San Francisco Dallas New Orleans 316 Robert St., St. Paul, Minn. 
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By the Way— terests had 1,450, while the Independent Every thought and act for 20 years of 


You probably noticed that John D. 
Rockefeller subscribed for $15,000,000 of 
the Liberty Bonds. 





The Standard Oil magnet has also con- 
tributed large amounts to the Red Cross 
fund. 





Now comes the announcement from 
New York that the oil corporation has 
decided to raise the price of gasoline 
two cents a gallon. How long will it 
take the public to pay for the Rockefel- 
ler subscriptions to the Liberty Loan 
and the Red Cross charity at the ad- 
While figur- 


ing that out, you might also consider 


vanced price of gasoline? 


the question of who really deserves the 
credit for these donations—Rockefeller 
or the consumer. 

the 


We think the consumer is man 


who is “doing his bit.” 


Eliminating Red Ink. 

In contrast with legislation in New 
York designed to give a monopoly a pub- 
lic weapon against competition, is a con- 
dition in Illinois and Ohio. 

In Iflinois, Galesburg witnessed the 
merging of the two companies, in which 
the Independent company, the economic 
survivor, became the purchaser, thereby 
wiping out great annual losses to the 
In Ohio, 
had an Independent company with 3,300 
telephones, while the Bell licensee com- 


telephone _ business. Warren 


pany struggled along with 780. In Niles, 
another part of the system, the Bell in- 





company lost money on 300 stations. 

After the readjustment, Warren will 
have an Independent company with 
3,750 telephones, with rates properly ad- 
justed and the public relieved of the 
necessity of supporting the hopelessly 
out-numbered competitor. Niles will have 
a Bell company with 1,500 telephones 
with a better rate, and the public relieved 
of the necessity of supporting a useless 
competitor. Thus we have a true eco- 
nomic situation, each community profit- 
able, the citizens of Warren paying only 
for Warren service and the citizens of 
Nile no longer paying for the Warren 
losses of their predominating company. 

No artificial law is necessary in the 
telephone business, and the quicker tele- 
phone men realize that natural laws are 
only necessary for the success of a won- 
derful business, the better. The telephone 
business, if ‘put on its own feet, subject 
only to its natural and inherent difficulties, 
is the best business on earth. 


The State-Wide Rate Theory. 
Mayor Mitchel, of New York City, has 
asked the governor of New York to 





veto house bill No. 2164. This bill, de-. 


tails of which were published in TELEPH- 
ony of May 26, allows a reasonable av- 
erage return upon the value of all the 
property actually used within the state. 
Mayor Mitchel says that its effect will 
be to prevent the reduction of telephone 
rates in New York City, and will enable 
the company to shift the cost of carrying 
unprofitable lines upon the large cities. 





our national life has frowned upon the 
principle of charging a high price in one 
community to offset the losses of another 
community. In fact, it is the very prin- 
ciple of anti-trust law that the New York 
Telephone Co. sets out to violate—to be 
allowed an average return upon all the 
property within the state, to carry on a 
destructive warfare in one part of the 
state and recoup in other parts. This is 
nothing in the world but a bill for ab- 
solute monopoly. 

It is one of the miracles of the age 
that New York City, so accustomed to 
the payment of high prices, has finally 
arisen to protest against paying telephotie 
bills of people who reside in unprofitable 
districts. 

The telephone business is a natural lo- 
should be 


self-supporting, or should not exist, and 


cal issue. Each community 
no artificial condition should be created 
which temporarily may set aside economic 
laws. New York City should pay its own 
telephone bills, Middletown pay its own 
bills, and Horners Corners should pay 
its, each according to the law of proper 
return. 


It is a pity that a group of financial 
men still cling to an obsolete theory of 
supporting a losing venture at the ex- 
pense of a profitable one. It is*only a 
temporary and artificial make-shift, and 
securities issued on such a poor founda- 
tion are not worth the consent of any 
state commission. 

The governor of New York will do 
well to veto this iniquitous bill. 








Warren & Niles Telephone Merger 


Bell Company Gives Up Warren, Ohio, Exchange with 780 Stations to 
Warren & Niles Telephone Co.— Independent Company Sells to Bell 
300 Subscribers—Merger Approved by Commission 


Its Niles Plant with 


Plans for the purchase by the Warren 
& Niles Telephone Co. of the Warren, 
Ohio, plant of the Central District (Bell) 
Telephone Co. and the sale to the latter 
of the Warren company’s plant at Niles 
were approved by the Ohio Public Util- 
ities Commission on May 21. 

The Warren & Niles company operates 
at the present time 3,300 stations in War- 
ren, while the Bell company has some 
780 subscribers. In Niles the Bell com- 
pany has 1,300 stations and the Inde- 
pendent company 300. Free service is 
being given between both cities on each 
of the systems. 

After the con- 
summation of the 
merger, which has 
just received the 
commission’s ap- 
proval, the War- 
ren & Niles Tele- 
phone Co. will 
have 3,750 stations 
in Warren’ and 
the Bell company 
will have about 1,- 
450 subscribers in 
Niles, and _ free 
service will be 
continued between 
the two cities. 

General Manager 
E. G. Miller of 
the Warren & 
Niles company 
states that this is 
a clean purchase 
and the Bell com- 
pany will have no 


interest in the 
Warren & Niles 
company, either 
through its stock 
or bonds. The 
Bell toll lines will terminate on the 
Independent company’s Warren switch- 
board under a ttraffic arrangement 
similar to that which it now _ has 
with the Ohio State Telephone Co., 


thus giving the Warren subscribers ac- 
cess to both long-distance systems. 

Upon the acquisition of the Bell plant 
in Warren, the Warren & Niles company 
is authorized by the commission to put 
into effect the following schedule of rates, 
based upon primary service period of one 
year: 


Per 
Month. 
Individual line business........... $3.25 
2-party line business.............. 3.00 
5-party line business.............. 2.25 
Individual line residence......... 2.25 


2-party line residence............. 2.00 
4-party line residence............. 1.75 
5-party line residence............. 1.50 
2-party line rural business........ 3.25 
5-party line rural business........ 2.75 
8-party line rural residence....... 2.00 


10-party line rural residence..... 
These rates are all subject to a dis- 
count of 25 cents for payment on or be- 
fore the 15th of the month in which serv- 
ice is rendered. If a subscriber desires 
to pay quarterly in advance, a discount of 
75 cents is allowed if payment is made 
during the first month of the quarter in 
which telephone service is rendered. 





The Warren & Niles Telephone Co.’s Headquarters in 


The Warren & Niles Telephone Co. 
was organized in 1897 and began giving 
service in Warren and Niles, Ohio, in 
August, 1898. About one year later the 
present officers took charge of the prop- 
erty and have been in active management 
ever since. 

Washington Hyde, president and treas- 
urer of the company, is a well-known 
attorney, active at the bar in Trumbull 
county, with the telephone company and 
a furniture factory as side issues to a 
growing law business. The various and 
at times perplexing probiems that meet 
and assail a growing telephone company 
have been a study to which Mr. Hyde has 
given particular care and attention. 

Edward G. Miller, secretary and gen- 


16 


Warren, 


eral manager, came from Pittsburgh, 
where he had been associated as sales 
engineer with the Keystone Telephone 


Co. It was with the apparatus of this 
company that both exchanges were 
equipped in the beginning. Mr. Miller 


came to Warren in 1899 to look after the 
telephone plant, and a year later was 
made general manager. He eats, thinks, 
sleeps and dreams in terms of the tele- 
phone game—otherwise is quite normal. 
He is the father of two daughters, owns 
his own home in Warren, is a Mason, 
and a good fellow. He admits this. 

The company be- 
gan operating with 
a magneto ex- 
change, with iron 
wire, common re- 
turn, and with $24 
and $12 rates, all 
main lines at that, 
and only 450 sub- 
scribers in the two 
cities. After sev- 
eral years of con- 
tinued growth the 
plant was changed 
over to a_ full 
metallic copper 
system, and a 
large magneto 
multiple board 
was installed in 
Warren, the larger 
city. 








A four-party 
system was adopt- 
ed in 1904, which 
gave relief to the 
cable plant, and a 
rate of $18 was 
made for a main 
line residence tele- 
phone. The contin- 
ued and rapid growth of the business from 
year to year kept the management very 
busy providing facilities to meet the 
demands. 


Ohio. 


“It did not seem as if we had any 
real competition,’ Manager Miller states. 
“There were occasional years when w 
had to provide for so much new appa 
ratus, cable, wire, etc., that we passed an 
thought of dividends and put all ear 
ings back into plant. In 1912 we change! 
the Warren plant to common battery 
and installed a semi-automatic systen. 
At this time we purchased the prese! 
exchange building, giving us a permane™* 
home and plenty of barn and shed spac 
for the numerous and necessary too!’, 
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Locai and Long-Distance Operating Rooms of the Warren & Niles Telephone Co. Equipped with Modern Kellogg Apparatus. 


wagons, trucks, etc., of a rapidly grow- 
ing company. 

“Along about the same time we began 
negotiations with the Central District 
Telephone Co. to buy out its Warren 
plant and to sell to it our Niles plant, be- 
lieving the public would be better served 
by one company in this community. 

Niles and Girard, Ohio, lie within 
three miles of each other and are prac- 
tically a solid community, the Bell com- 
pany having exchanges in both towns. 
Our company, with an exchange in Niles 
only, was under a most serious handi- 
cap, being able to reach only half of this 
community; hence, another reason for 
the merger plan. 

In the midst of these negotiations we 
raised our Warren rates January 1, 1914, 
to $30, $24 and $15, which placed us in 
the sure and regular dividend class, and 
provided funds for needed extensions. 

Our semi-annual system was abandoned 
in 1916, owing to financial disaster over- 
taking the manufacturers of this system, 


General 


Manager Edward G. Miller. 


and our inability to get additional parts 
or engineering development to meet our 
growing requirements. This abandoned 
equipment was readily sold to nearby ex- 
changes of the same kind and provided 
them with much needed additional facil- 
ities. 

We then installed Kellogg multiple line 
lamp equipment, preserving all the at- 
tractive and rapid operating features of 
the semi-automatic with the additional 
capacity for our local growth, and a six- 
position full multiple board to provide 
capacity for our local, Ohio State and 
Bell companies’ toll lines. 

The purchase and exchange of prop- 
erties were approved by the public util- 
ities commission May 21 after making a 
full field appraisal of the plants, there 
being no complaints or protests.” 

The Warren & Niles Co. is capitalized 
at $105,300 and has outstanding $29,500 
in mortgage bonds. The purchase of the 
Bell plant in Warren will add $25,000 to 
its bond account, as the Bell company 



































Wire Chief’s Desk, Testing Equipment and Power Board—Terminal 


Room of the Warren Exchange. 
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Eastern Department 
Chairman, E. D. Schade, Johnstown, 


Pa. 


Secretary, H. E. Bradley, Philadel- 
phia, Pa. 


John H. Wright, Jamestown, N. Y., 
President, Western Pennsylvania and 
New York Independent Telephone 
Associations. 


H. A. Oberdorf, Columbia, Pa., Pres- 
ident, Eastern Pennsylvania Inde- 
pendent Telephone Association. 


F. W. Twyman,' Charlottesville, Va. 





Applications from Independent Men for Enlistment in Field Battal- 
ions United States Signal Reserve Corps Wanted by: 


Southern Department 
Chairman, J. B. Earle, Waco, Texas. 


Secretary, E. C. Blomeyer, Waco, 
Texas. 


Vice-Chairman, R. B. Still, Tyler, 
Texas, President, Texas Independent 
Telephone Association. 


Southeastern Dept. 
Chairman, J. C. Duncan, Knoxville, 


Tenn. 
Secretary, Terry W. Allen, Corinth, 
Miss. 


Central Department 
Department Chairman, J. C. Kelsey, 
Chicago. 

Department Secretary, W. S. Vivian, 
Chicago. 
Group Chairmen: 

Frank L. Beam, Mt. Vernon, Ohio, 

Hart F. Farwell, Terre Haute, Ind. 


George W. Robinson, St. Paul, 
Minn. 


Frank H. Woods, Lincoln, Neb. 
A. F. Adams, Kansas City, Mo. 

















































is to be paid in cash for its property. 

Warren is the county seat of Trumbull 
county and is in the Mahoning Valley 
with Niles, Girard, McDonald (the new 
steel town) and Youngstown as close 
neighbors, all within 16 miles. The pres- 
ent population of Warren is 20,000. A 
new steel works has just been estab- 
lished in Warren by the Liberty Steel 
Co. The city’s slogan was “Warren 
25,000 in 1920” but this is to be changed 
to “30,000.” The Warren & Niles Tele- 
phone Co. has set for itself a telephone 
mark of “5,000 stations in 1920.” 


A. I. E. E. 1917 Annual Conven- 
tion Cancelled. 

At the meeting of the board of di- 
rectors of the American Institute of Elec- 
trical Engineers, held on May 18, infor- 
mation received from various sources in- 
dicated that, on account of the national 
situation, many active members of the 
institute who usually attend conventions 
will not be able to spare the time to at- 
tend the scheduled four-day annual con- 
vention at Hot Springs, Va. 

Many of the institute members have 
already received commissions in the en- 
gineer officers’ reserve corps of the army, 
and a large number are, or soon will be, 
rendering service to the government in 
various other capacities. The directors 
therefore voted to cancel the 1917 an- 
nual convention, 

The directors also voted to hold an 
institute meeting in New York, June 27 
and 28, 


Telephone and Telegraph Lines 
Mobilized for War. 

How the telephone and telegraph serv- 
ice of the country has been mobilized for 
the war was recently revealed by the Coun- 
cil of National Defense. Comprehensive 









plans have been made, and partly car- 
ried out, to connect the war and navy 
and other government departments at 
Washington with strategic points all over 
the country through a widespreading net- 
work of special and private telephone and 
telegraph wires. Everywhere the tele- 
phone and telegraph companies have given 
precedence to government service. 

Long distance facilities in and out of 
Washington have already been practical- 
ly doubled. An original system of 148 
long distance wires leading out of the 
capital has been increased to 294 wires. 
A plan is now under way to lay a new 
underground cable all the way from 
Washington to New York, containing 
over 80,000 miles of wire, providing at 
the same time for service to important 
cities on the way. In addition to this, 
cepper wire will be string in many other 
directions. When all this work is com- 
pleted there will be about 500 long dis- 
tance wires radiating from Washington, 
as compared with 148 last January. 

The increased direct long-distance 
special service from Washington is only 
a part of the system, however. Over 10,- 
600 miles of special systems have already 
been taken from commercial use and de- 
voted exclusively to the service of the 
navy, treasury, agricultural and other de- 
partments. The increased system makes 
it possible for the heads of the govern- 
ment departments to get in touch direct- 
ly and immediately with naval stations, 
army posts and agricultural centers. 

Emphasis is added to the realization 
that this is an industrial and agricultural 
war, fully as much as a military war, by 
the telephone company’s attention to con- 
necting Washington with agricultural 
and industrial, as well as with military 
centers. The needs of the war depart- 
ment itself have so far been more po- 





tential than actual. Little in the way of 
exclusive war service has yet been called 
for from the war department, but a very 
complete system has been worked out 
in co-operation with the signal corps, 
which will be put into service upon the 
call of the chief signal officer. 


One of the largest tasks for which the 
commercial telephone companies must 
be prepared to serve the war department 
lies in the telephone systems which must 
be established in the new mobilization 
camps for the army of 1,500,000 men 
which is about to be raised. At each one 
of these camps between 20,000 and 30,- 
000 men will be trained, and this means 
practically the establishing of telephone 
service for new cities of 30,000 inhabi- 
tants each, not only for the military pur- 
poses of the camps, but also for the per- 
sonal needs of the officers and men. To 
provide this service it will be necessary 
to build, maintain and operate all these 
new telephone systems, which will call 
for hundreds of special switchboards, 
and a large amount of outside plant and 
equipment for thousands of stations. Be- 
yond that it will be necessary to make 
considerable additions to the local tele- 
phone plants of the nearby cities and 
towns, as well as additions to the toll 
lines radiating from those places. 


The coast guard service has proved 
another difficult problem. The plans 
which the engineers of the Bell system 
have worked out with the coast guard of- 
ficers call for providing telephone con- 
nections at approximately 100 lighthouses 
and 200 coast guard stations, and involve 
laying about 300 miles of submarine 
cables, stringing over 650 miles of pole 
line, and more than 1,200 miles of wire. 
This work will cost at least $1,000,000. 

Special facilities have also been needed 
for the national guard in its work in 











June 9, 1917. 


guarding bridges, water supply systems 
and other vital points. For all this work 
the telephone companies have been com- 
pelled not only to provide additional op- 
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erators for their own share of the work, 
but have had to make up the gaps iz 
their peace ranks caused by the with- 
who have joined the 


drawal of men 


colors. The special service, it is reported, 
has required the drilling of about 12,000 
new long distance operators in different 


parts of the United States. 











The Roll of Honor 


Volunteers for Signal Service Reserve Corps Have Come in Rapidly in the Past Week—Following Is 
an Additional List of Independent Men Who Have Volunteered in the Central Department, Which 


Central Group, Hart F. Farwell, 
chairman, Indiana, Illinois, Ken- 
tucky. 


Newell Soots, North Salem. 
Harry S. Griffee, Galesburg, III. 
William P. Mills, Galesburg, III. 
Asher R. Cato, Huntingburg, Ind. 
Burl Inka, Ligonier, Ind. 

Thurlow Weimer, Ligonier, Ind. 
Karl C. McManus, LaGrange, Ind. 
Louis R. Redman, Aurora, Ind. 
Austin J. Beaver, Advance, Ind. 
David B. Weber, Brookville, Ind. 
L. R. Phillips, Pierceton, Ind. 

J. L. Clingman, Pierceton, Ind. 
Boyd O. McNeil, New Richmond, Ind. 
Edward W. Pierce, South Bend, Ind. 
George W. Cook, Terre Haute, Ind. 
Eben C. Hopp, Terre Haute, Ind. 
John F. Godsey, Terre Haute, Ind. 
Clarence H. Mann, Fairfield, Ill. 
Fred Domin, DesPlaines, Il. 
Walter E. Becker, DesPlaines, III. 
George Henry Eck, DesPlaines, IIl. 
Allie Boatman, Henderson, Ky. 
Richard T. Rayborn, Paducah, Ky. 
Carl Baht, Paducah, Ky. 

Otis Wilbur, Terre Haute, Ind. 
Roy Walter West, Terre Haute, Ind. 
Gleen A. Spencer, Argos, Ind. 
William H. Hardy, Plymouth, Ind. 
Sam Jones, Plymouth, Ind. 

Harry H. Ferguson, Ashmore, III. 
Harry A. Joslyn, Sycamore, III. 
Daniel J. Becker, Marseilles, Ill. 
Earl N. Nye, South Bend, Ind. 
Scott J. Menze, Indianapolis, Ind. 
William M. Martin, Plymouth, Ind. 
Paul V. Jacox, Argos, Ind. 

Roy E. Brown, Waynetown, Ind. 
Lester Rhoads, Paris, IIl. 

John E. Ellis, Terre Haute, Ind. 
George E. Oaks, Homer, IIl. 

Cyril M. Deaver, Terre Haute, Ind. 
Howard Troxel, Richmond, Ind. 
William J. Owens, Sidney, fil. 
Thurman McBride, Markel, Ind. 
Charles E. Hardwick, Ridgeville, Ind. 
Elmer E. Hale, Richmond, Ind. 
Fred J. Girty, Richmond, Ind. 
Roger Q. Wilson, Richmond, Ind. 
Charles Harpe, Richmond, Ind. 
Charles O. L. Davis, Hormer, III. 
Charles C. Rolf, Richmond, Ind. 
Paul McBride, Richmond, Ind. 

Ray Unthank, Richmond, Ind. 
George W. Thrasher, Atwood, III. 
Chester A. Wilson, Tuscola, II. 
Viel D. VanNuys, Richmond, Ind. 


Composes 15 States, up to June 5. 


Elmer A. Heizler, Richmond, Ind. 
Ed. Hartman, Richmond, Ind. 
Howard E. Hucy, Terre Haute, Ind. 
Floyr Clutter, Richmond, Ind. 
Harvey C. Mock, Richmond, Ind. 
Charles H. Price, Terre Haute, Ind. 
Leander O. Wood, Hammond, Ind. 
George S. Thomas, Terre Haute, Ind. 
Earl F. Brown, Terre Haute, Ind. 
Louis F. Freeman, Delphi, Ind. 
Robert Blum, Highland, IIl. 

Bert Virgin, Highland, IIl. 

Dennie B. Ogle, Terre Haute, Ind. 
John W. Simpson, Terre Haute, Ind. 
Harry B. Briggs, Terre Haute, Ind. 
Robert E. Watson, Willow Hill, Ill. 
Paul K. Stephens, Terre Haute, Ind. 
Darrell L. Jackson, Indianapolis, Ind. 
Jesse West, Rushville, Ind. 

John W. Kennedy, Rushville, Ind. 
Herbert H. Hogsette, Rushville, Ind. 


Northwestern Group, G. W. Robinson, 
chairman, Minnesota, Wisconsin, 
North Dakota, South Dakota. 


Wm. J. Hutchins, St. Paul, Minn. 

N. C. Roos, Finlayson, Minn. 

Melvin J. Lee, Tyler, Minn. 

Albert McKinstry, Elk Point, S. D. 
Ernest Bartells, Portage, Wis. 

James E. Mitchell, Centerville, S. D. 
Chas. E. Kaiser, West Concord, Minn. 
Edw. W. Michelson, Braham, Minn. 
George E. Schultz, Mora, Minn. 
William Thomas, Windom, Minn. 


Southwestern Group, A. F. Adams, - 


chairman, Missouri, Kansas, Colo- 

rado. 
Karl W. Trisler, St. Louis, Mo. 
Fred T. Petty, St. Louis, Mo. 
John H. Aydelott, St. Louis, Mo. 
Walter F. Lamping, St. Louis, Mo. 
Roy D. Edwards, St. Louis, Mo. 
Roy M. Wells, Kansas City, Mo. 
Clyde H. Burnettee, Kansas City, 
Raymond E. Hardy, Kansas City, 
John E. Kissinger, Kansas City, 
Theodore H. Riner, Kansas City, 
Harry E. Early, Kansas City, Mo. 
William M. Janssen, Kansas City, Mo. 
Roy R. Williams, Kansas City, Mo. 
Homer C. Dragoo, Kansas City, Mo. 
Cyril E. Nolin, Kansas City, Mo. 
William H. Follen, Kansas City, Mo 
R. B. Perriquey, Kansas City, Mo. 
Frank B. Ingram, Kansas City, Mo. 
Bliss S. Clark, Kansas City, Mo. 
Tom R. Culver, Kansas City, Mo. 


Mo. 
Mo. 
Mo. 





Mo. 


Walter Keeney, Kansas City, Mo. 
Lovell L. Roe, Kansas City, Mo. 

R. Berry Smith, Kansas City, Mo. 
George E. Rector, Kansas City, Mo. 
Philip B. Janssen, Kansas City, Mo. 
John W. Dunlap, Kansas City, Mo. 
Clyde D. Crosswhite, Kansas City, Mo. 
Lewis E. Shull, Kansas City, Mo. 
Russell O. Hare, Kansas City, Mo. 
Robert H. Gragg, Kansas City, Mo. 
Mathew R. Mayse, Kansas City, Mo. 
Grover C. Massie, Kansas City, Mo. 
Hugh S. Newton, Kansas City, Mo. 
Ernest J. Appell, Kansas City, Mo. 
Orrin W. Stapleton, Kansas City, Mo. 
Eugene R. Miller, Kansas City, Mo. 
Frank Madison, Kansas City, Mo. 
Joseph A. Smith, Kansas City, Mo. 
Scott Bailey, Kansas City, Mo. 
Martin P. Stokes, Kansas City, Mo. 
Clark Silvey, Kansas City, Mo. 

Roy T. Green, Kansas City, Mo. 
Floyd Miller, Kansas City, Mo. 

Clark J. Dunlop, Kansas City, Mo. 
Wm. Powell, Kansas City, Mo. 

Floyd King, Kansas City, Mo. 
Clarence R. Malone, Kansas City, Mo. 
Victor H. Schulte, Kansas City, Mo. 
Emery D. Bearden, Kansas City, Mo. 
Harold Miller, Kansas City, Mo. 
Burt B. Curts, Kansas City, Mo. 
Robt. C. Mitchell, Kansas City, Mo. 
Leland Leonard, Kansas City, Mo. 
Eugene Welch, Joplin, Mo. 

Herman N. DeFrise, Joplin, Mo. 

J. O. Dearing, Joplin, Mo. 

Paul E. Gentry, Joplin, Mo. 

Willard Droke, Joplin, Mo. 

Wm. N. Farley, Joplin, Mo. 

Bryan Gilmore, Joplin, Mo. 

John L. Burnham, Joplin, Mo. 

Thos. E. Crawford, Joplin, Mo. 
Herbert C. Winslow, Joplin, Mo. 
Homer Warren, Joplin, Mo. 

Mark D. Bussey, Joplin, Mo. 

Claude E. Stephens, Joplin, Mo. 

John J. Kinealy, St. Louis, Mo. 
Ernest W. Cleverdon, St. Louis, Mo. 
Geo. A. Reoder, St. Louis, Mo. 
Gilbert L. Newkirk, St. Louis, Mo. 
Fred Bowenschult, St. Louis, Mo. 
Roy E. Chase, St. Louis, Mo. 

J. G. H. Fieldson, St. Louis, Mo. 
Joseph J. Smith, St. Louis, Mo. 
Archie L. Gates, St. Louis, Mo. 
Wm. E. Lyon, St. Louis, Mo. 

Theo. H. Lembeck, St. Louis, Mo. 
Harry F. Kirkendall, St. Louis, Mo. 
Aubrey E. Slavens, St. Louis, Mo. 
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Fundamental Principles of the Telephone Business 


A Reading Course Designed to Present Logically the Principles Which Under- 
lie Successful Organization and Operation of Telephone Properties—Prepared 
Under the General Supervision of Stanley R. Edwards—This Section, ‘‘Part 
VI, The Valuation of Telephone Properties, ”’ 


Written by Chas. W. McKay 





Quiz Questions on the Preceding 
Installment. 


173. What is the first requisite for the 
inventory of the conduit system? What 
kind of a form should be provided for re- 
cording data? 

174. What are the first notations 
which the inspector makes in inventorying 
a manhole? What measurements are 
taken? Discuss the importance of ac- 
curate measurements of the subway plant. 

175. How many manholes can a thor- 
oughly experienced inspector accurately 
inventory in an eight-hour day? 

176. What precautionary measures for 
safeguarding the inspector when in the 
manhole are required? 


CHAPTER IX. The Outside 
Plant Inventory (Continued). 


177. Taking and Recording Data.—In 
some instances it will be found that man- 
holes are so dirty as to render the record- 
ing of the data by the man in the hole 
practically out of the question. In cases 
of this kind the inspector should call off 
the data for his helper to record—always 
having the helper call back the measure- 
ments, or descriptive data, as he records 
them. If this plan is adopted, the data 
should always be taken in the same order 
—to obviate confusion in recording. 

With the aid of a small tape line, or 
flexible 6-ft. extension rule, the inspector 
will take the dimensions of the manhole 
—length, breadth and depth from the 
street level to the floor—and these meas- 
urements will be recorded in the spaces 
provided therefor on the diagram, Form 
No. 5. If the manhole is found to be 
irregular in shape, a separate sketch 
should be made giving sufficient informa- 
tion to enable the unit cost man in the 
office to gain a reasonably accurate idea 
of the conditions encountered. 

Assuming that the covers on both man- 
holes Nos. 1 and 2 are located in the 
center of the holes, longitudinally, one- 
half of the sum of the combined lengths 
of the manholes, deducted from the cen- 
ter to center measurement, will give the 
conduit length, which should be recorded 
in the space provided (Form No. 5), un- 
der the heading “conduit.” 

The inspector will next indicate on 
the form the arrangement of the ducts 
entering the hole, in the spaces provided 
therefor on the manhole diagram. The 
size and material of the conduit between 
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Form No. 5. 


manhole No. 1 and manhole No. 2 will 
then be recorded as indicated. Conduit 
entering the manhole from the east and 
south should be noted on the diagram 
though, of course, the actual inventory 
will be affected in connection with man- 
holes Nos. 3 and 5, respectively. 

A cross through the diagram of the 
northerly wall indicates that no ducts 
enter the manhole from this direction. 
The approximate location of lateral ducts 
will be noted—as at A and B—and the 
description of the manhole recorded as 
indicated on Form No. 5 under the head- 
ing “Manhole.” 
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Sheet for Recording Conduit, 


Manhole and Underground Cable Data. 


178. Underground Exchange Cable, 
Account 245.—“This account should in- 
clude the cost of exchange service un- 
derground cables, including cable boxes 
and fittings, loading coils, and other ma- 
terials used in the work of installing such 
cables, and other costs incident thereto. 

“It should include, in addition to the 
main exchange underground cable, the 
subsidiary cables through laterals to pole 
for building terminals; the subsidiary 
cables to the interior of city blocks for 
connection with interior block wires; and 
the subsidiary cables entering vertically 
—as house cables—into buildings for 











June 9, 1917. 


connection there with the inside wires. 

“House cables are considered to be 
vertical extensions of underground cables 
or plant similar thereto. They do not in- 
clude the inside wires extending from 
terminal boxes of house cables to sub- 
scribers’ stations, nor the cables for sub- 
scribers’ private branch exchange switch- 
boards, which are included in account 232, 
‘Station Installations,’ ” 

179. Underground Toll Cable Account 
255.—“This account should include the 
cost of toll service underground cables, 
including cable boxes and fittings, loading 
coils, and other materials used in the 
work of installing such cables, and other 
costs incident thereto.” 

180. Classes of Exchange Underground 
Cable—The exchange underground cable 
may be divided into the following four 
classes: 

Main cable—the cable in main conduit. 

Lateral cable—the cable in lateral con- 
duit. 

Block cable—the cable along rear build- 
ing walls, or fences, within city blocks. 

House cable—cable used for local dis- 
tribution in large buildings, such as ho- 
tels and office buildings. 

The inventory of the main cable and 
lateral cable is provided for on Form No. 
5. Block and house cables will be in- 
ventoried separately in accordance with 
the plan outlined in a subsequent portion 
of this chapter. 

181. Measurements of Underground 
Cable Lengths.—After completing the 
manhole data, the inspector will measure 
the cable length from the point of en- 
trance of the cable on the westerly man- 
hole wall to the center of the splice on 
the northerly manhole wall. This meas- 
urement, together with the correspond- 
ing measurement in manhole No. 1, when 
added to the length of cable in conduit, 
305 feet, will give the main cable length 
between manholes Nos. 1 and 2—a total of 
312 feet. 

This length, together with the data as 
to gauge, size, diameter and condition of 
the cable, will be noted in the space pro- 
vided therefor, under the heading “Main 
Cable.” The diameter may be determined 
either by the use of calipers or with a 
strap diameter gauge. A small tape, ‘or a 
flexible 6-ft. extension rule, may be used 
for measuring cable lengths. 

Other cable measurements in the man- 
hole should be taken, as indicated on the 
diagram (Form No. 5), for subsequent 
use in determining the cable lengths, to 
manhole No. 3, manhole No. 5 and lateral 
A, respectively. 

182. Materials of Lateral Conduits.— 
There still remains the inventory of later- 
als A and B and of the lateral cable in 
duct A. The material of the laterals may 
be determined by inspection at the point 
where they enter the manhole wall. A 
small electrical flashlight will prove a 
material aid in exploring the dark re- 
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cesses of handholes—where the laterals 
are usually to be found. 

The laterals may be composed of any 
one of seven different materials—iron 
pipe, creosoted wood duct, fiber duct, 
paper duct, American stone duct (con- 
crete), vitrified clay duct, or sewer tile. 
These materials represent a rather wide 
range of costs and the importance of ac- 
curately determining the duct material 
used in lateral construction will be 
obvious. 

Often the point of entrance of the 
lateral ducts to the manhole will be 
found covered with mud, or partially ob- 
scured by mortar, rendering a view of the 
duct material exceedingly difficult even 
with the aid of a pocket flashlight. One 
familiar with the various duct materials 
can readily identify them by sense of 
touch. Iron pipe is, of course, very hard 
and usually rather smooth to the touch. 


Creosoted wood is comparatively soft 
and the fibrous nature of the wood can 
readily be distinguished with the bare 
hand. Fibre and paper duct look and 
feel very much alike, but if a smali piece 
is broken off or cut away with a knife 
and the cross section carefully examined, 
it will be found that the fibre presents a 
homogenous appearance, while the paper 
can be easily separated into annular rings 
or layers. 

American stone duct has the familiar 
feeling of stone on concrete. Vitrified 
clay presents a smooth and glassy interior 
surface. Sewer tile lacks the glazed finish 
of the vitrified clay and, while rough to 
the touch, is smoother grained than the 
American stone duct. 

Before leaving the manhole the in- 
spector will make a notation of the ma- 
terial and diameter of both laterals A 
and B, in the column headed “Material,” 
under the general classification, “Later- 
als,’ Form No. 5. The size, gauge and 
diameter of lateral cable A may be de- 
termined either within the manhole or 
at the pole. As a safeguard, it is better to 
take this data at both locations. 

183. Main Conduit and Lateral Con- 
duit Lengths—The determination of the 
length of lateral ducts and cables comes 
next. This is not always as simple a 
problem as it may at first appear. The 
course of the main conduit between two 
manholes is nearly always readily deter- 
minable. 

In the first place, conduit between two 
manholes is always laid as nearly in a 
straight line as possible. If sub-surface 
obstructions are encountered in the course 
of construction, necessitating a sharp 
bend, an intermediate manhole will 
usually be found at the bend. In the sec- 
ond place, if the conduit was laid subse- 
quent to paving, the line of the trench can 
usually be traced on the surface of the 
pavement. 

When it comes to the laterals, however. 
the conditions are entirely different. The 
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lateral poles may be so located as to ne- 
cessitate the following of a circuitous 
route in laying the conduit between man- 
hole and pole, and a large proportion of 
the total length of the lateral may be 
under a dirt or sod surface so that it is 
well nigh impossible to locate the trench 
by external appearances. Then, again, 
city ordinances may have restricted the 
location of the trench. 

In some cities telephone companies are 
compelled by ordinance to lay all conduit 
either parallel or at right angles to curb 
lines. This question of ordinance can, of 
course, be readily checked by the ap- 
praisal engineer and the inspector can 
often determine the general direction of 
a lateral from the angle at which it leaves 
the manhole wall. With these aids, one 
familiar with underground construction 
methods can usually determine a lateral 
course with sufficient accuracy for or- 
dinary purposes. 

(To be continued.) 


Pay of Enlisted Men in the United 
State Signal Corps. 
Telegraphic advice from Washington 
contains authority for the following new 
rates of pay for the enlisted forces of 

the United States Signal Corps: 


Old New In- 
Rate Rate crease 
Master signal _ elec- 

oo $75 = $31 $ 6 
Sergeant, first class... 45 51 6 
ee 36 44 8 
oS ere 24 36 12 
FIOTOeSROeP 25 . 26.50% 30 38 8 
Lo SER ee 30 38 8 
Private, first class .... 18 33 15 
RUIMMNE: Soncididwowesaen 15 30 15 


This authority carries the following pro- 
vision : 

“Provided that the increase of pay 
herein authorized shall not enter into the 
computation of continuous service pay. 
Twenty per centum foreign service in- 
crease does not accrue on the increases 
herein mentioned.” 


Farmers Telephone Co., Hopedale, 
Ill., Under New Management. 
The Farmers Telephone Co., of Hope- 

dale, is under new management. W. M. 
Mount, who was former president and 
general manager and owner of a ma- 
jority of the stock and bonds of the 
company, disposed of his interest to E. S. 
Sterrett, of Henry. This gave Mr. Ster- 
rett the controlling interest in the com- 
pany. A meeting of the stockholders 
was held recently, and the old directors 
and officers released their control of the 
plant to the new mzenagement. 

Mr. Sterrett, C. B. Cheadle, of Joliet, 
and W. A. Potts, of Pekin, were elected 
directors. Mr. Sterrett was elected 
president and general manager, and Mr. 
Cheadle was elected secretary and treas- 
urer. 



























































Postal Appeals Commission Ruling 


Appeal Made by the Postal Telegraph-Cable Co. to Sangamon County Cir- 


cuit Court from Commission’s Order Restraining It from Doing a Tele- 
phone Business in Illinois Without a Certificate of Convenience and Necessity 


The Postal Telegraph-Cable Co. has ap- 
pealed to the Circuit Court of Sangamon 
County from the order of the Illinois 
Public Utilities Commission, handed 
down April 18, in the case of the Chi- 
cago Telephone Co. vs. the Postal Tele- 
graph-Cable Co., restraining the Postal 
company from doing a telephone business 
in the state until it secures a certificate 
of convenience and necessity. 

In its brief and argument before the 
public utilities commission, the Postal 
company concedes to the allegations of 
the plaintiff that it is conducting an in- 
trastate long distance public telephone 
Lusiness, and that it has not applied for 
nor obtained a certificate of convenience 
and necessity for the commission, but it 
denies that under the existing law it is 
obliged to obtain a certificate of conven- 
ience and necessity before carrying on 
this business. 


Organization of Postal Company. 

The Postal Telegraph-Cable Co. of II- 
linois, the brief recites, was organized 
under the laws of that state October 12, 
1905, for the purpose of constructing, 
maintaining and operating telegraph 
lines in the state of Illinois. On Septem- 
ber 16, 1912, its charter was amended, 
enlarging its object so as to include the 
construction, maintenance and operation 
cf telephone lines in the state. 


From the date of its incorporation up 
to the present time, the Postal company 
has owned, maintained and operated tele- 
graph lines connecting various cities and 
municipalities in the state and by means 
of physical connection with the lines of 
connecting companies also does an inter- 
state telegraph business. 

For the past ten years the Postal com- 
pany has been changing its telegraph 
cables containing parallel wires to regu- 
lar telephone cables with twisted pairs. In 
1911 it began the transposition of all 
of its open wires so as to make them 
available for telephone purposes. The 
following year the company not only 
amended its charter so as to include tele- 
phone service, but actually opened a line 
of telephone communication between its 
Chicago and Peoria offices. This line, 
however, was not open to public serv- 
ice until the latter part of 1915. 


The evidence in the case before the 
commission shows that, at least since 
1911, the Postal company has been en- 
gaged in so changing the construction of 
its plant that all of its copper wires 
could be placed in service for both tele- 


phone and telegraph purposes. Practical- 
ly all of the construction necessary to 
equip the Postal company’s plant for dual 
service had been completed before the 
public utilities act went into effect. 


No New Lines Constructed. 

The Postal company contends that it 
has constructed no new lines of com- 
munication and is not planning the con- 
struction of any new lines. It is merely 
the intention of the company to get the 
most out of the existing plant, with prac- 
tically no expense, and to give long dis- 
tance telephone service between points 
along its existing line. 

The using of wires for both telegraph 
and telephone purposes at the same time, 
the Postal company’s brief states, is 
quite general. The complainant company 
does that very thing itself. 

The brief of the respondent in the case 
before the commission states that on the 
whole the purpose of the complainant is 
very clear. The Chicago Telephone Co. 
and its affiliated companies are attempt- 
ing to make good a monopoly on the 
telephone business, and yet enter into the 
competitive field of telegraph by leasing 
telegraph circuits to parties who have 
telegraph business and permitting them 
to operate their own telegraph instru- 
ments. 

It is the contention of the respondent 
in this case that thereisnoreal difference 
between telegraphs and telephones, and 
that a company engaged in one may, with 
equal propriety, engage in the other in- 
asmuch as the same plant may be used 
for both purposes; that notwithstanding 
the present public utilities act any com- 
pany doing a purely telegraph business 
at the time the Illinois public utilities 
act went into effect may use its plant for 
Loth telephone and telegraph purposes 
without being required to apply for and 
obtain a certificate of convenience and 
necessity from the commission. 

Insofar as any additional construction 
is concerned, the Postal company calls 
attention to section 55 of the Illinois pub- 
lic utilities act, which expressly permits 
new construction in substitution, exten- 
sion or in addition to any existing plant, 
equipment, property or facilities. 


Competition Is Desirable. 


“There is a very important question of 
public policy involved in this proceeding,” 
the respondent’s brief recites. “The 
American people have not yet abandoned 
the idea that competition is desirable. It 
may be that in local telephone service 
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competition may not be desirable, but in 
leng distance telephone service and in 
telegraph service, competition cannot fail 
to be desirable. 

“What kind of telegraph service would 
we be getting today if the Postal com- 
pany were not competing with the West- 
ern Union? If that competition should 
cease, the government would immediate- 
ly take over the telegraph lines, because 
the situation would become intolerable. 

And the same thing applies to long dis- 
tance telephone service. There is no waste 
or public inconvenience in that kind of 
competition. On the contrary, there is 
every reason why the public could, should 
and would welcome competition in long 
distance telephone service. 

In the South and Southwest the Postal 
system is giving this competitive long 
distance telephone service on a very ex- 
tensive scale, and such service given by 
it is at lower rates than those of the 
Bell company, and the service is better, 
particularly on account of the local con- 
nections being cut out, and the talking 
is done direct from one office of the 
Postal company to another office. Noth- 
ing would induce the Southern cities to 
dispense with this competition in long 
distance telephone service which the 
Postal system is furnishing, and it is 
now appreciated to the utmost after it 
has been established and demonstrated 
its value. 


Bell Asks Sanction to Monopoly. 


“The Chicago Telephone Co. has the 
impudence to appear before this commis- 
sion and try to get the sanction of this 
commission to a monopoly of the long 
distance intrastate telephone service in 
the state of Illinois. There is no one 
of the public that is complaining, and 
the state is not complaining, and no mu- 
nicipality is complaining. Presumably 
all of those parties are delighted to have 
competition of long distance telephone 
service. 

But this impudent Bell company comes 
here and demands that such competition 
be summarily stopped by this commission. 
We are aware that the decision turns 
largely on the construction of the stat- 
utes, but statutes are always construed, 
so far as possible, against monoply and 
against monopolistic attempts, and cer- 
tainly we have one here.” 


The case has not as yet been set for 
hearing by the Circuit Court of Sanga- 
mon County, to which it has been ap- 
pealed. 





















Surplus Earnings Put Into Plant 


Peculiar Phase of Question on Surplus Earnings Put into Plant Brought 


Up in Application of Nebraska Company for Permission to Issue Stock— 
Raibway Commission Refuses to Allow Company to Capitalize Surplus 


Buying a telephone plant is classified, 
for all practical purposes, with such haz- 
ardous occupations as buying a horse, by 
a recent decision of the Nebraska State 
Railway Commission—its pedigree must 
first be thoroughly examined. 

The decision is part of a lengthy opin- 
ion delivered in the application of the 
Monroe Independent Telephone Co., of 
Albion, Neb., one of the larger Independ- 
ent plants of the state, for leave to issue 
$62,000 worth of common stock. The de- 
lay in approving the application, which 
was made six months ago, was due to 
the failure of the company to follow the 
tortuous legal course laid down in the 
law. Fifty-five thousand of this was for 
the purpose of buying out a competing 
exchange at Albion, and as the delay was 
endangering the opportunity to purchase 
it, President Alfred Bratt and several 
wealthy associates paid the money and 
took it over in trust for the Monroe 
company. 

The investigations of the commission, 
it: ascertaining whether the stock issue 
should be approved, disclosed that while 
the value of the property was approxi- 
mately $50,000, more than half of this 
value had been put into the company by 
building the property out of the surplus 
earnings of the company. As the com- 
mission has adopted the policy, insofar 
as its application is practicable, of bas- 
ing earnings to owners of utility proper- 
ties on the actual investment, it has dis- 
allowed any claim for property created 
cut of surplus earnings. , 

This position, however, does not pr2- 
clude the favorable consideration of 
claims for contributions of money and 
services where it can be shown that such 
forms of investment have been legiti- 
mately and accurately made. The con- 
sideration of these claims, however, 
brings the total for the Albion exchange 
up to $24,629, and this is all that it al- 
lows as the value of that exchange, for 
which the Monroe company may issue 
stock. The result is to leave Presi- 
dent Bratt and his associates holding the 
sack for the difference between that and 
the $55,000 cash they actually paid. 

History of Company. 

The Albion company was started as a 
partnership by M. G. Needham and T. F. 
Martin in 1899. They invested varying 
sums from time to time, as their rec- 
ords show until their investment reached 
$10,629. During the 16 years they owned 
the property in partnership, they paid 
themselves $100 a month each for serv- 
ices and $7,800 in dividends, or at the 





rate of 6 per cent. a year. Both were 
good managers, and they kept constant- 
ly investing their surplus into the plant 
until in 1914 Martin sold his half to P. 
A. Krause for $25,000. By computing 
their legitimate interest return at 7 per 
cent. and allowing them $150 a month 
each as managers instead of $100, the 
commission arrives at the figure of $24.- 
629. 


Valuation Fixed by Company. 

The company’s engineers figured the 
cost new of this exchange at $67,040.53, 
znd the commission’s engineers at $52,- 
651. The respective figures on depreciated 
value are $50,934 and $38,286. In reach- 
ing these figures, the opinion points out, 
the company engineers included $4,534 
for the cost of securing new bussiness. 
They also included for the Monroe com- 
pany for the same purpose $10,348. The 
commission refuses to allow either in the 
following language: 

“In arriving at these figures, the en- 
gineer assumes that it cost the company 
$4 to solicit and contract each city sub- 
scriber and $7 to solicit and contract 
each farm subscriber, and that this cost 
is properly chargeable to capital. The 
commission finds nothing in the history 
of either company to warrant such an as- 
sumption. Both companies started as 
small units and gradually grew to their 
present proportions. They began business 
at a time when the public was clamoring 
for telephone service and when the prob- 
lem was not one of securing subscribers, 
but of finding capital to provide the fa- 
cilities for the service demanded. More- 
ever, whatever solicitation was necessary 
was paid for out of the revenues of the 
business and was an operating charge. 
The figures submitted by the engineer 
are mere estimates, there being nothing 
in the record to support the amounts 
claimed.” 

The commission engineers find the 
cost new of the Monroe company to be 
$107,019 and depreciated value $78,554, re- 
spectively $30,000 and $22,000 less than 
the company engineers. It finds it prac- 
tically impossible from this company’s 
records to determine the actual invest- 
ment. It does, however, allow President 
Bratt $12,600 for services performed in 
past years for which he never made any 
charge and gives Secretary Dannals $3.- 
500, and other directors $1,500 for what 
they put in. It disallows a claim of $19,- 
000 by a number of stockholders who ac- 
tually built their lines on the ground 
that the records are too indefinite and 
the contributions nowhere stated as to 
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value, and the commission refuses to e3- 
timate. 

According to the findings, Mr. Bratt 
became president in 1906, and from that 
time on he managed the property as he 
would have conducted a private business, 
expecting to be rewarded for his econo- 
mies in behalf of the company by an in- 
crease in its value. Members of his fami- 
ly acted as switchboard operators, line- 
men and collector of rentals for which 
the company paid nothing. He would 
also furnish board and lodging to men 
engaged in construction and maintenance 
tor which he charged the company noth- 
ing. 

Mr. Dannals wanted $8,000. He 
one of the original promoters, and 
the only lineman for some years, and 
aiso acted as an exchange manager. The 
commission computes the value of the 
services he rendered and deducts the pay 
he received, which is now $1,200 a year, 
and gives him $3,500, on the basis of 
$1,500 a year since 1904. 


was 
was 


Gratuitous Services of Directors. 

Six thousand was claimed by directors 
for gratuitous services, which is cut to 
$1,500. The commission did this on the 
theory that as the services were reason- 
ably of that value the officers should be 
compensated. 

Accepting its own engineer’s figures as 
to values, it finds the Albion exchange 
and the Monroe property to represent an 
original cost of $101,254, and adds $5,000 
for working capital. Deducting the 
amount of capital stock already author- 
ized, $57,975, the company is authorized 
to issue $48,761, on condition that it pur- 
chase and receive conveyance from Mr 
Bratt and his associates of the Albion 
property, use $6,500 to liquidate bills 
payable, pay the sums allowed Messrs. 
Bratt, Dannals and others for services, 
and set aside $5,000 as working capital. 

Litigation is likely to follow the find- 
ings. 





Taxation of Franchise Not a Bur- 
den to Interstate Commerce. 


A franchise granted by a municipality 
to a telegraph company to use its streets 
for the erection of its lines is a species 
of property taxable as such, and, though 
the telegraph company was engaged in 
interstate commerce, imposition of taxes 
on such franchise is not improper as 
burdening interstate commerce.—West- 
ern Union Telegraph Co. vs. City of 
Houston; Court of Civil Appeals of 
Texas; 192 Southwestern, 577. 
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of course you would, and so do the girls you need, 
and cannot get, to operate your switchboard. 


But the Automatic Telephone needs no operators. Its 
ngers are made, not paid, to do their work. 


it never seeks higher wages, nor goes on strike. It is never 
sick and never quits to marry. 


he Automatic solves the operator problem once and for all. 
lt insures your stockholders stable profits. 
it gives your subscribers perfect service. 


Let us show you how much money the Automatic will 
kave your company. 


AUTOMATIC ELECTRIC CO. 


CHICAGO 


Makers of more than one million Automatic Telephones 
in use the world over 





New York Bill Changing Rate Basis 


Mayor Mitchel of New York Attacks Baxter Telephone Bill Which, He Alleges, 






Would Prevent Rate Reduction in New York City and Shift the Cost of Un- 
profitable Business to Larger Cities—Governor Whitman Asked to Veto Bill 


Governor Whitman of New York held 
a hearing on Wednesday of this week, 
June 6, on the Baxter telephone bill, which 
was attacked by Mayor Mitchel of New 
York City as being in the interests of 
the New York Telephone Co., and de- 
cidedly unfair to the subscriber. 


Bill Unfair to New Yorkers. 

In his letter to the governor, Mayor 
Mitchel declared that the bill, which pro- 
vided that in every decision made by the 
public service commission relative to tele- 
phone rates, charges and service in any 
part of the state, allowance should be 
made for “a reasonable average return 
upon the value of all property actually 
used in the public service within the 
state,’ would prevent the reduction of 
telephone rates in New York City, and 
shift the cost of carrying unprofitable 
lines upon the large cities, and that it 
would delay decisions in all rate cases. 

Mayor Mitchel’s letter follows: 


“There is now pending before you a 
. bill to amend section 97 of the public 
service commission’s law, which is in the 
interests of the New York Telephone 
Co., and extremely unjust to subscribers 
within the city of New York. This bill 
decides that in every decision made by 
the public service commission relative to 
telephone charges, rates, and service in 
any part of the state of New York, the 
commission shall have regard to ‘a rea- 
sonable average return upon the value 
of all the property actually used in the 
public service within the state.’ 

The effect of this bill will be to prevent 
the reduction of telephone rates in New 
York City, to enable the telephone com- 
pany to shift the cost of carrying un- 
profitable lines upon the large cities, and 
to delay decisions in all rate cases. New 
York City already pays about 70 per cent. 
of the cost of state government, but 
there is no reason why this principle 
should be carried so far as to make the 
telephone subscribers of New York City 


pay for service furnished to subscribers 
in other parts of the state. 

The principle which the telephone com- 
pany desires to have you approve is con- 
trary to the decisions of the United 
States Supreme Court, which are to the 
effect that the cost of service shall have 
a relation to the property used in sup- 


plying such service. They have repudiated’ 


the idea that one community shall be 
taxed to provide service for another com- 
munity far remote. Northern Pacific 
Railway Co. vs. North Dakota, 236 W. 
S. 595, 599. 

The New York Telephone Co. has en- 
deavored in various ways to secure the 
establishment of the theory that rates in 
New York City shall be sufficiently high 
to carry the service throughout the state, 
but thus far it has been unsuccessful. 
It now attempts by law to secure the 
recognition of this principle, and if the 
bill now before you is signed, the inter-- 
ests of telephone subscribers in New 
York City will be unjustly subordinated 
tc the interests of the company. 

Further, the bill will cause delay and 
procrastination. If it is signed and a 
case brought before the public service 
ccmmission in which it is maintained that 
the telephone rates in New York City 
are unreasonably high, the company may 
insist that no decision upon local rates 
can be reached without an appraisal of 
all of its property, an analysis of its in- 


come and a finding that the return 
throughout the state is unreasonably 
high. No matter what the profits may 


be upon local service, no matter how con- 
vincing may be the arguments in favor of 
a rate reduction, this reduction cannot 
be made upon the facts revelant to it 
alone, but must await a determination 
regarding the return upon the company’s 
property throughout the entire state. 
The same is true of every other city, 
town, county and neighborhood. The 
business in any place may be large and 
unusually remunerative because of the 


high rates there charged, but no relief 
can be secured without due regard to the 
return upon all of the company’s proper- 
ty. Anyone at all familiar with the time 
spent in appraising the property in even 
one locality can readily appreciate the de- 
lay and inconvenience caused by an ap- 
praisal of all of the company’s property 
within the state. 

It may be suggested to you that the 
proposed bill does not go so far as I 
have indicated—that it only requires the 
commission to consider this factor. I be- 
lieve you will see at once how illogical 
and how unwarranted is this suggestion. 
If the bill merely means that the com- 
mission may consider. such matters, it is 
unnecessary, for the commission is not 
now limited in its consideration. It may 
take into account anything it considers 
revelant or germane. 

Further, if it adds nothing to the es- 
tablished law, why is the company so 
anxious to have it enacted. No, the com- 
pany is not mistaken in its position. This 
bill will accomplish much which has thus 
far been denied to it. It will prevent the 
reduction of rates; it will delay action 
by the commission; it will hinder every 
community throughout the state in secur- 
ing an adjustment of its rates to the cost 
of the service in that community. 

Asks Governor to Veto Bill. 

The commission cannot disregard a 
provision in the statute, and if the stat- 
ute says it shall have regard to a certain 
fact or body of facts, obviously these 
facts must be known before any decision 
is made and they must be given due 
weight. Even if the commission finally 
does give them only a little consideration, 
the delay will not be removed. I respect- 
fully request, in the interests of telephone 
subscribers in New York City, and on he- 
half of the city government itself, which 
is probably the largest subscriber which 
the company has, that vou veto the bill 
now before you, bearing Assembly Print 
No. 2164, and Introductory No. 1680.” 


Commissions, Courts and Councils 


Discussions and Rulings of State Bodies Having Supervision Over Telephone 
Companies—Decisions of Courts in Matters of Interest to Public Utilities 
and Actions of City Councils Relative to Franchises, Rates and Service 


Power of Commission to Deter- 
mine Conditions of Employment. 

The right of a state regulatory com- 
mission to prescribe the terms and con- 
ditions of employment for persons in the 





service of public utility companies is in- 
volved in a case that the Nebraska State 
Railway Commission has been trying for 
the last few weeks, and which it has not 
yet concluded. The members of the com- 
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mission and the attorneys involved ad- 
mit that entirely new ground is being 
troken, and it is regarded as certain that 
it will require a decision of the federal 
supreme court before it is definitely 
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known that the path sought to be made 
will be followed. 

The public utility immediately con- 
cerned is the Lincoln Traction Co., but 
the principle sought to- be established 
would apply equally to all public service 
corporations, including telephone com- 
panies. In March last, the major portion 
of its trainmen formed a union. Within 
the next few weeks a number of the men 
most active in the agitation were dis- 
charged. The men assert that it was be- 
cause they were members of the union, 
and say the general manager verbally 
gave them a choice between their jobs 
and their union. The company officials 
say that the good of the service de- 
manded their removal. 

The president and general manager re- 
fused to treat with a committee from 
the union, which made several proposi- 
tions, each of which involved recognition 
cf the union. The men were informed 
that the company had no objections to 
their forming a local union and to treat- 
ing with a committee therefrom, but 
they would have nothing to do with one 
that was affiliated with a national asso- 
ciation. Following an ultimatum the men 
quit their jobs April 18. Within a few 
weeks nearly all of their places had been 
filled either by men who refused to go 
out with them or by others. 

When the strike was apparently lost, 
the men applied to the state railway com- 
mission and asked for an order compel- 
ling the company, in the interest of the 
public safety and good service, to reia- 
state the men discharged because they 
belonged to the union, which would auto- 
matically restore all of them since they 
struck because these men were dis- 
charged. A number of collateral issues 
have been drawn into the hearing, but 
the vital point is whether the commission 
has the power to compel the company 
to give the men back their jobs and to 
prescribe wages, hours and other condi- 
tions of employment. 

Leading attorneys represent the liti- 
gants. On behalf of the men, it is claimed 
that by devoting their property to public 
use and occupation the owners of a public 
utility bestow upon regulatory commis- 
sions a right that not only extends to 
fixing the rate of remuneration for the 
capital employed therein and the condi- 
tions under which it may be employed, 
but also to determine the terms and con- 
ditions of employment for the labor like- 
wise necessary; that such commission 
has the right to order the company not 
te discharge a man save for good cause 
shown and to require of the men that 
they may not, save for good cause, leave 
the service of the company in concert 
and by agreement among themselves. 

For the company the attorneys claim 
that the exercise of such a power is un- 
constitutional, that it takes away freedom 
of contract and that as the right to con- 
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tract is a property right no law or order 
of a commission can deprive its possessor 
of that right. They assert that the case 
cannot stand for the reason that the com- 
pany has done nothing that it did not 
have a perfect right to do, and that no 
power save a constitutional one can de- 
prive the company of the right to hire 
and fire whom it pleases. 

Commissioners Hall and Wilson incline 
to the theory that the commission, under 
the Adamson law decision, has such a 
right as the men claim, and while doubt- 
ing if it can be invoked in this case be- 
cause the commission did not prescribe 
terms and conditions of employment in 
advance of the strike, and therefore the 
company did not violate any rule or or- 
der of the commission—they have indi- 
cated an intention of desiring a settle- 
ment of the important legal point in- 
volved. Commissioner Taylor is inclined 
tc the belief that in the absence of ex- 
press legal authority such power cannot 
be invoked. 
Subscribers’ Rental Tax Eliminated 

by Senate. 

Under date of May 29, the United 
States Independent Telephone Associa- 
tion sent out to its member companies 
a letter calling attention to the war tax 
bill, which has been passed by the house 
of representatives and is now before the 
senate for consideration, as it relates to 
telephone companies. Since this letter 
was sent out, the senate finance commit- 
tee has decided to eliminate the house 
tax of 5 per cent. on subscribers’ rentals 
and retain the 5-cent tax on toll messages 
cf 15 cents and over. 





Hearing in Ottawa, Canada, on 
Charges for Toll Connection. 
Canadian Independent telephone com- 

panies clashed with the Bell company at 
a hearing of a special committee of the 
commons, which is revising the railway 
act, in Ottawa, May 17. The bill provides 
for long distance connection on equal 
terms where the companies are now com- 
peting. Where they are competitive a 
surcharge is authorized. The Independ- 
ent companies now desire an interchange 
of local traffic between them and the Beli 
system and also the elimination of the 
extra charge for long distance calls ema- 
nating from their lines. 

Francis Dagger, telephone expert of 
the Ontario Railway & Municipal Board, 
supported the Independents, and advo- 
cated regulation of the matter jointly by 
the railway commission and provincial 
railway boards. 

Claude MacDonnell asked what objec- 
tions there was to leaving the whole mat- 
ter to the railway commission. “Simply 
because it would be infringing upon the 
rights of the province,” said Mr. Dag- 
“Nothing of the kind,” interposed 
“The provincial 


ger. 
Hon. Frank Cochrane. 
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companies ask connections with the Bell 
company, which is under the railway 
board.” He intimated his strong belief 
that the dominion commission alone was 
the proper body to deal with it. Mr. 
Carvel thought that local companies were 
seeking to get connection with each other 
by means of the Bell company. 

Aime Geoffrion, for the Bell company, 
tavored, though he did not insist, upon 
regulation by the railway commission 
alone. The company, as it was doing 
now, was willing to give connection with 
local companies which were not competi- 
tive, but where they were competitive, 
compensation should be exacted. 

“If what you suggest is carried out, 
will there not be a virtual Bell monop- 
oly?” asked Mr. Middleboro. “We can 
trust the board to apply reason,” sug- 
gested Mr. Geoffrion. “The board has 
already decided,” said Mr. Middleboro. 
“The board has decided simply that with- 
out compensation the Independent com- 
panies cannot make use of our own tools 
to fight us,” answered the Bell counsel. 


President F. D. McKay of the Ca- 
nadian Independent Telephone Associa- 
tion, said that in years gone by parlia- 
ment gave the Bell Telephone Co. powers 
which it would not think of giving today. 
In the matter of agreements, he said, the 
Bell company holds a club over the heads 
cf every Independent company in the 
country. The Independent companies, he 
said, had created a great deal of new busi- 
ness for the Bell company, and there 
should be no charge for connections. 


Lincoln Telephone & Telegraph 
Co. Purchases Liberty Bonds. 
The Nebraska State Railway Commis- 

sion has given informal consent to the in- 
vestment by the Lincoln (Neb.) Telephone 
& Telegraph Co. of $100,000 of its de- 
preciation reserve in liberty bonds, and 
the directors of that company promptly 
made the investment. This action dem- 
onstrates the patriotism of the owners 
of the company, Frank H. Woods, the 
president, being one of the leaders in the 
patriotic movement in the state. 

At the same meeting of directors the 
treasurer of the company was authorized 
to buy bonds for any employes upon 
their order. The arrangement entered 
into provides that any employe who de- 
sires to make his purchase of liberty 
bonds through the company may pay for 
them in installments. For each $50 bond 
subscribed for, the company will deduct 
from the employe’s pay $2.50 at each 
semi-monthly pay day for the months of 
June, 1917, and May, 1918, and $2 for 
each pay day for the intervening months. 

The company will retain the interest 
on each bond for the six months ending 
December 15 next, and will deliver the 
bond upon the completion of the install- 
ment payments. When delivered it will 
have attached to it the coupon for the 
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six months’ installment due June 15, 1918, 
and all subsequent coupons. The inter- 
est represented by the June, 1918, coupon, 
will substantially represent 3% per cent. 
on each installment from date of pay- 
ment. 

Employes are permitted to subscribe 
for bonds to any amount in multiples of 
$50 on this basis, but not exceeding his 
aggregate annual pay. At any time they 
please they may take up the bonds by 
taking care of the interest adjustments. 
If any employe leaves the service or dies 
or for some reason fails to pay any in- 
stallments when due, the company shall 
sell at the prevailing market price and 
pay over the balance remaining after de- 
ducting the amount received from the 
sale the full amount of the unpaid install- 
ments. Every employe in the company 
has been notified that the proposition is 
open to him. 





Spokane Home Asks Review of 
Rates by Commission. 

A request that its rates be reviewed by 
the Washington Public Service Commis- 
sion was made by the Home Telephone 
& Telegraph Co., of Spokane, the last 
week in May. It has been operating un- 
der its present rates more than two years. 

The case before the commission is the 
fourth now pending, in which the com- 
pany’s rates are at issue. Two are in 
the superior court of Spokane county. 
In one Harvig Ellertson, a resident of 
Spokane and a subscriber, asks that he be 
given service at the $2 a month resi- 
dential rate provided in the original Home 
franchise. In the other, the city of Spo- 
kane asks cancellation of the Home 
franchise on the ground that the pur- 
chase by the Home company of the Pa- 
cific States plant constituted a violation 
of the Home charter. 

The fourth action is in federal court 
at Spokane, with the Bankers Trust Co., 
of Los Angeles, complainant in a suit for 
injunction to prevent further interfer- 
ence by the city with the Home franchise. 
The Bankers Trust Co. holds the bonds 
of the Home company. 

When the Home company took over the 
Pacific exchange in January, 1915, it filed 
with the state public service commission 
a schedule of rates identical with those 
formerly charged by the Pacific company. 
Ellertson alleges the rates are illegal in 
that they set aside those provided in the 
Home company franchise, voted by the 
people of Spokane in August, 1905, when 
the Home company entered the field as 
a competitor of the Bell interests. Hear- 
ing on his case has been had and it is 
under consideration by Superior Court 
Judge Huneke of Spokane. 


Power of the Michigan Railroad 
Commission. 

Under Michigan, public acts of 1913, 

No. 206, authorizing the railroad com- 


TELEPHONY 


mission to compel physical connection of 
telephone lines and to prescribe rates 
and charges applicable, the power of the 
commission is plenary as to such charges, 
and it has a large discretion, and while 
the rates must be reasonable, they are 
not necessarily limited to the actual cost 
of operation, or even to an ordinary 
profit thereon, and the commission may 
take into consideration all of the equities 
and make use of the rates in adjusting 
such equities—Michigan State Telephone 
Co. vs. Michigan Railroad Commission; 
Supreme Court of Michigan; 161 North- 
western, 240. 


The Man Without a Telephone in 
New York City. 

The New York Public Service Com- 
mission has ordered the New York Tele- 
phone Co. to restore the telephone in 
the home of Mrs. Morse M. Frankel, in 
Spring Valley, N. Y., who is the wife 
of Morse M. Frankel, editor of The 
Mediator, in New York City. Mr. Frankel 
sprang into notoriety several months ago 
when his telephone service, both in his 
office and his home, was cut off, by the 
New York Telephone Co., because of his 
abusive language to the operators. This 
action was upheld by the New York 
Public Service Commission. 

Mrs. Frankel, several weeks ago, weut 
to Albany and begged the public service 
commission to allow her the privilege of 
a telephone for her own personal use. 
But it was not until she solemnly prom- 
ised, under oath, that her husband should 
not go near the telephone, that the com- 
mission relented and granted her re- 
quest. 


Responsibility for Cause of Sagging 
Telephone Wire. 

Where a telephone wire was taut be- 
fore defendant’s employes painted the 
house to which it was attached, but 
sagged immediately thereafter, the jury 
was warranted in finding defendant’s 
employes caused such sagging. A land 
owner must exercise reasonable care to 
prevent a telephone wire partly on his 
premises from sagging where it crosses 
a public road.—Shenandoah Valley Loan 
& Trust Co. vs. Murray; Supreme Court 
of Appeals of Virginia; 91 Southeastern, 
740. 





Removal of Poles Interfering with 
Public Highway. 

It is the duty of a telephone company, 
cccupying a public highway under a 
franchise from the county court, to re- 
move and reset its poles and lines at its 
own expense, when notified to do so, if 
they are so situated, as to interfere ma- 
terially with the work, lawfully prose- 
cuted, of permanently improving such 
highway. The franchise of such tele- 
phone company is subordinate to the 
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rights of the traveling public in the high- 
way. 

Although the county court is author- 
ized by statute to remove and reset 
such telephone poles, and to charge the 
expense thereof to the owner, it is not 
obliged to do so, and may demand a writ 
of mandamus to compel their removal 
by the owner.—County Court of Wyom- 
ing County vs. White; Supreme Court 
of Appeals of West Virginia; 91 South- 
eastern, 350. 

Right of City to Collect Rental for 
Poles in Streets. 

If the code of Iowa, section 775, pro- 
viding that cities and towns shall have 
the power to authorize and regulate tele- 
graph, telephone, and otk r electric wires, 
and that poles and other supports thereof 
by general and uniform regulation gave 
the city authority to charge a reasonable 
rental value for the use of its streets in 
the absence of an exercise of such power 
by ordinance, the city had no right to 
collect such rents.—City of Des Moines 
vs. lowa Telephone Co.; Supreme Court 
of Iowa; 162 Northwestern, 323. 


Removal of Telephone from Sub- 
scriber’s Premises. 

Where, on appeal from denial of a writ 
of mandamus to compel defendant tele- 
phone company to install a telephone in- 
strument in plaintiff's apartment, it ap- 
peared that plaintiff had removed from 
the apartment, and was therefore not en- 
titled to the relief sought, and that the 
only question remaining in the case was 
the question of costs, the appeal was 
properly dismissed—Wick vs. Chicago 
Telephone Co.; Supreme Court of II- 
linois; 115 Northeastern, 550. 


Fire Started by Telephone Wires 
Carrying Currents. 

If the grounds provided by the tele- 
phone company at its poles were inade- 
quate to prevent its wires from carrying 
dangerous currents into the premises of 
its patrons which caused the fire, or if 
adequate when the lines were properly 
supported upon the poles, but inadequate 
when the lines sagged upon the patron’s 
rooi and provided a_ low-resistance 
ground for such current through the roof 
and a water pipe, the telephone company 
was negligent—St. George Pulp & Paper 
Co. vs. Southern New England Tele- 
phone Co.; Supreme Court of Errors of 
Connecticut; 100 Atlantic, 358. 


Liability for the Breaking of Tele- 
phone Wire. 

Where a telephone wire broke and fell 
across a trolley wire underneath, thereby 
becoming highly charged, and injuring a 
boy who came in contact therewith, the 
accident was one which would not have 
happened if either the telephone com- 
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pany or the trolley company had used the 
high degree of care required of it, and 
the doctrine of res ipsa loquitur applied 
to both companies, so as to warrant the 
jury in inferring negligence in the ab- 
sence of a showing of due care.—Nash- 
ville Interurban Railway Co. vs. Greg- 
ory; Supreme Court of Tennessee; 193 
Southwestern, 1053. 


Exchange of Stock in Telephone 
Company. 

The defendant, a mercantile corpora- 
tion, sold products to a telephone com- 
pany and took stock in the telephone 
company in payment. The defendant is 
now sued to enforce the constitutional 
liability of a stockholder. Since all the 
stockholders of the corporation acquiesced 
in the transaction for nearly five years, 
neither they nor the corporation can 
now be heard to say that the transaction 
was ultra vires—Olson vs. Warroad Mer- 
cantile Co.; Supreme Court of Minne- 
sota; 161 Northwestern, 713. 


Penalty on Telephone Rentals 
Not Promptly Paid. 

Under a franchise contract prescribing 
maximum rates to be paid quarterly in 
advance, the telephone company can 
charge a reasonable penalty on payments 
not promptly made. In absence of con- 
tract, a municipality cannot enjoin a tele- 
phone company from charging penalties 
for failure to promptly pay its charges, 
since the reasonableness of such penal- 
ties is for determination by the railroad 
commission.—Traverse City vs. Citizens 
Telephone Co.; Supreme Court of Mich- 
igan; 161 Northwestern, 983. 





Right of Public Corporations to 
Transfer Privileges. 

Public or :quasi public corporations, 
such as telegraph and telephone com- 
panies, and all similar corporations 
which owe duties to the public as well 
as to their stockholders have no right 
to transfer their corporate powers and 
privileges, and thereby disable themselves 
from performing their public. duties with- 
out legislative authority—People vs. 
Commercial Telephone & Telegraph Co.; 
Supreme Court of Illinois; 115 North- 
eastern, 379. 


Right to Clear Branches from 
Wires. 

A telegraph or telephone corporation, 
in trimming or severing the branches of 
trees to prevent contact with wires there- 
with, can do no more than is necessary 
for the proper and efficient working of 
wires, without subjecting itself to civil 
liability for damages.—Altpeter vs. Pos- 
tal Telephone & Cable Co.; District 


Court of Appeal, California; 164 Pacific, 
35. 
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Summary of State Commission 
Hearings and Rulings. 


ALABAMA. 

June 13: Postponed hearing at Mont- 
gomery on the petition of the city of 
Birmingham for reduction in the rates 
charged by the Southern Bell Telephone 
Telegraph Co. 

CALIFORNIA. 

May 23: Application for approval of a 
franchise to operate in Long Beach filed 
by the Pacific Telephone & Telegraph 
Co. The company has 1,614 subscribers 
in Long Beach and has been transacting 
business there for several years but never 
has had formal sanction from the city. 

ILLINOIS. 

June 5: Hearing in Chicago in the mat- 
ter of the approval of rate schedule No. 1 
of the Christian County Telephone Co. 
covering rates for telephone service at 
Taylorville, Pana, Morrisonville, Edin- 
burg, Stonington, Owareco and Kincaid. 

MINNESOTA. 

May 26: The commission authorized 
the Harold Telephone Co. of Harold, 
Minn., to increase its residence rates 
from $1 to $1.25 and its business rate 
from $1.50 to $2. 

June 18: Hearing at St. Paul in the 
matter of the petition of Henry Sullwold 
requiring the Four Lakes Rural Tele- 
phone Co. to make a telephone connection 
between the petitioner’s house and the 
rural telephone company’s lines. 

MiIssouRI. 

May 28: The commission gave permis- 
sion to the Pattonsburg (Mo.) Home 
Telephone Co. to purchase the property 
of the Jamison Telephone Co., of Jamison, 
at an agreed price of $14,500. 

July 12: Hearing on the question of 
allowing an increase in rates for both 
business and residence telephones by the 
Southwestern Bell Telephone Co. at 
Springfield. The announced purpose of 
the hearing is to determine the reason- 
ableness of the present rates charged tele- 
phone patrons and to fix new maximum 
rates, if they are to be allowed. 

NEBRASKA. 

May 26: Application of Nebraska Tel- 
ephone Co. to cancel four-party service 
at Farwell exchange. It appearing to 
the commission that there are but two 
subscribers to four-party rate and who 
are really getting two-party service, per- 
mission was granted. Four-party rate 
was $1: two-party is $1.25. 

May 26: Application of Fairfield Tele- 
phone Co. for permission to add 10 cents 
to rate for rural service, to be rebated 
if rental is paid within quarter; granted. 

May 26: Application of W. F. Weeks, 
of Palmer, to require Nebraska Tele- 
phone Co. to furnish desk set in farm 
home; hearing ordered. Mr. Weeks has 
recently built a fine home which he says 
he desires to have equipped with every 
modern device. Company refuses to fur- 
nish desk sets on farm lines, saying 
that its policy prohibits that because of 
fragile character of equipment requires 
too costly repair service. 

May 26: Application of F. R. Cross, 
renter, that East Deer Creek Telephone 
Co. be required to furnish him with serv- 
ice on rural lines. He has offered to pay 
a year in advance and contract for -an- 
other year and pav half of the cost of 
constructing needed mile of line, his half 
to be his property. Commission ordered 
that unless he would donate this con- 
struction to company, application would 
be denied. 

May 26: Application of Blair Tele- 
phone Co. to require Nebraska Telephone 
Co. to pay it 10 per cent. on incoming 
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tolls. The two companies maintain com- 
peting exchanges at Blair, and a num- 
ber of years ago entered into a contract 
by which the Bell connected the two ex- 
changes with a trunk line, and was to pay 
15 per cent. on outgoing toll messages 
but nothing on incoming tolls. 

Under the law the commission has no 
jurisdiction unless a formal complaint is 
filed, and the only complaint that can be 
filed is a request for physical connection 
and adjustment of toll charges, the state 
law fixing these at 10 and 15 per cent. 
But the Independent company already has 
a toll connection. It could cut this off, 
and then make application, but as the big 
toll line companies of the state challenge 
the constitutionality of the physical con- 
nection law so far as it refers to toll 
lines, on the ground that it takes their 
property without due process of law, the 
Blair company might not get its trunk 
line back again on its exchange, and thus 
lose the revenue it now has. 

May 26: Application of Hay Springs 
Telephone Co. for permission to cancel 
65-cent residence rate to subscribers who 
own their own instruments and to estab- 
lish $1 charge; granted, on condition 
that the company buy at a fair valuation 
the equipment now owned by subscribers. 
The old contract provided that the sub- 
scriber should keep his instrument in con- 
dition for service. Few of them did and 
the company’s service was under con- 
stant criticism. 

May 31: Application of Union Tele- 
phone Co., of Wausa, for permission to 
make a $2 charge for moving and in- 
stalling of telephones, to be absorbed in 
a year’s charges. 

May 31: Complaint filed by C. E. Co- 
loma, minister, that Chadron Telephone 
Co. has cut out service during noon hour 
and closes exchange at 9:30 at night, a 
reduction that was accomplished without 
permission of the commission. 

May 31: In re application of Monroe 
Telephone Co. to issue $55,000 of stock 
to purchase Albion exchange and $6,500 
to pay off certain indebtedness, commis- 
sion authorizes issuance of $48,325 of 
stock, proceeds of which are to be de- 
voted as follows: For outstanding in- 
debtedness. $6,500; for past services of 
officers, $17,600, and for securing con- 
veyance free of incumbrance from Al- 
fred Bratt ‘and others, the property of 
the Albion exchange, $24,225, notwith- 
standing the latter paid $55,000 as trus- 
tees for the company for the latter; the 
commission holding that stock issue must 
be held to actual investment in property. 


Company ordered to make verified re- 
ports of expenditures herein authorized, 
and to set aside annually out of its oper- 
ating revenue 8 per cent. of the repro- 
duction new value of its property as de- 
termined by the commission to be $157,- 
239, for maintenance and depreciation. 

June 1: Permission granted to New- 
port Telephone Co. to make additional 
charge of 25 cents a month for main- 
taining telephones owned by subscribers. 
On February 23 the company was given 
permission to increase rates to $1.50 for 
residences and $1.75 for business. All 
but six of its subscribers own their own 
instruments, and as the company is in 
no financial position to carry out the 
commission’s policy of company owner- 
ship of all instruments of service, the 
25-cent fee was permitted. 

OKLAHOMA. 

May 28: Application filed by J. K. 
Griffith. of Achille, for a certificate of 
convenience and necessity to operate a 
telephone system in Achille. 
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Home Study Course for Telephone Men 


A Complete Presentation of the Principles Underlying Modern Telephony in All 
Its Branches—Arranged Systematically So That Regular Reading and Faithful 
Study Will Qualify Ambitious Men for Higher Positions—Prepared Under 
Supervision of Stanley R. Edwards—This Section Written by Jay G. Mitchell 








Quiz Questions on the Preceding 
Installment. 


683. In general, is it customary for op- 
erators to ring on trunk circuits? 


684. Is it advisable to have two meth- 
ods of trunk operation in the same office, 
one for toll trunks and another for local 
trunks? 

685. Is it customary for the toll oper- 
ator to control the disconnect signal at 
the local terminal of toll service trunks? 


686. Outline the various methods of 
arranging the local terminals of toll trunk 
circuits. Is the arrangement dependent 
upon the toll traffic? 

687. What is a two-way trunk circuit? 
Where do all toll talking connections 
originate as a matter of operating method ? 

688. Outline the operation of a two- 
way toll trunk circuit. What is the pur- 
pose of the two signal lamps at the toll 
terminal of such trunk circuits? 


CHAPTER XXV. The 
Switchboard (Continued). 
689. Two-purpose two-way trunk for 

two-wire multiple common battery local 

equipment.—In Fig .210 is shown the 
circuit for a two-purpose toll trunk ar- 
ranged for three-wire multiple common 
battery local line and cord equipment. 

For use with two-wire multiple local 

equipment, the arrangement of the circuit 


Toll 


multiple common battery local equip- 
ment. 

It is worthy of note that while this 
circuit is operated with three wires per 
trunk between the local switchboard and 
the toll switchboard, the circuit shown 
in Fig. 210 requires four wires. In 
both, the toll switchboard must be 
equipped with the universal type of cord 
circuit shown in Fig. 207 in order that 
transmitter operating current may be 
supplied to the local telephone transmit- 
ter over the toll trunk circuit. 

In the case of the trunk circuit shown 
in Fig. 211, current must also be sent 
out continuously over the sleeve side of 
the trunk in order to continue the ener- 
gization of the local line cut-off relay. 
The two-wire multiple trunk circuit is 
suitable for use with all two-wire mul- 
tiple line circuits, provided the relay 
resistance values are properly fixed, ex- 
cept the differential relay line circuit. 

For use with the differential line relay 
circuit having a two-wire multiple, it 
is necessary to connect the negative side 
of the common battery, through the prop- 
erly designed relay windings, to both 
sides of the cord and plug in order to 
retain the differential relay in an ener- 
gized position and to so prevent the 
opening of the transmission circuit to 
the local subscriber's telephone. 
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Fig. 207. 


Scheme of Automatic Shift Toll-to-Toll or Toll-to-Local Cord Pair in Non- 


Multiple Common Battery Offices. 


is slightly different from that shown in 
Fig. 210, although the method of oper- 
ation is the same. In Fig. 211 is shown 
the arrangement of the same type of 
trunk circuit as is shown in Fig. 210, 
arranged for operation with two-wire 


690. Two-way trunk circuit for dif- 
ferential line relay two-wire local mul- 
tiple—It has been shown that the two- 
wire differential relay line equipment re- 
quires that the negative terminal of the 
common battery be connected to both 
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sides of the line circuit in use. The flow 
of current to the negative terminal of the 
battery over the tip strand of the cord 
serves to unbalance the differential relay, 
energizing it and by so doing to complete 
the talking circuit to the subscriber’s tele- 
phone line through the normally-open 
armature-operated spring contact. 

The flow of current to the negative 
terminal of the common battery over the 
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Fig. 210. Simple Three-Wire Multiple 


Service Toll Trunk. 


sleeve strand of the cord circuit is the 
supply of operating current for the sub- 
scriber’s transmitter. It is obvious that 
these same conditions must also be pre- 
served when a toll or incoming local trunk 
plug, instead of one of the plugs of a 
cord pair, is inserted into the local line 
multiple jack. For that reason the two- 
wire multiple toll trunk circuit shown in 
Fig. 211 is not suitable for use with the 
two-wire multiple differential line relay 
common battery local equipment. 

In Fig. 212 is shown the essentials of 
the trunk circuit that must be used with 
local equipment of this type. The manip- 
ulation of this circuit by the operators is 
precisely the same as that of the simple 
trunk circuits shown in Figs. 210 and 211. 

691. Operation of the circuit for dif- 
ferential line relay, local equipment.— 
The insertion of the trunk plug, A, into 
the local line multiple jack causes signals 
to be displayed on both the local position 
and on the toll switchboard. When the 
toll operator inserts an answering plug 
into the trunk jack at the toll position, 
both signals are darkened. The signal at 
the local position, once exposed, will sub- 
sequently remain dark until the connec- 
tion is removed from the trunk at the toll 
switchboard. 

The trunk plug at the local end of the 
trunk, once inserted into the multiple 
jack, may not be removed by the local 
operator until this local signal is again 
displayed, indicating that the trunk circuit 
is no longer engaged at its toll switch- 
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board terminal. The lamps, D and E, ap- 
prise the toll operator as to the condition 
of the local telephone circuit. It also is 
possible for the toll operator to call the 
local telephone, provided the receiver has 
been replaced upon the hook, by ringing 
out over the trunk circuit. 

The trunk circuits shown in Figs. 210, 
211 and 212 should be carefully compared 
and subjected to the process of circuit 
analysis in connection with the various 
common battery line and cord combina- 
tions with which they may be employed. 

692. The result of the current flow 
in the circuit—In offices equipped with 
the differential relay local line circuit, it 
is necessary that a flow of current be 
maintained to the common battery over 
the tip strand of the cord and of the plug 
inserted into any active local line multiple 
jack. By this means, as has already been 
pointed out, the differential relay is un- 
balanced and energized and the talking 
circuit to the subscriber is closed through 
its normally-opened relay spring contact. 
For this reason the relay, B, in Fig. 212, 
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Fig. 212. Simple Toll Trunk for Use 
With Differential Relay. 
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is shown with a permanent connection 
joining it to the tip side of the trunk at 
the trunk jack. 

Should the cord circuit in use at the 
toll switchboard be of a sort that will in- 
sure the presence of this feature of cur- 
rent supply, this relay, B, may be discon- 
nected from the trunk during the conver- 
sation between the toll switchboard and 
the local subscriber. In that case, the 
jumper, 5, between the tip and inside tip 
contact spring of the trunk jack, F, is re- 
moved. The insertion of a plug at the 
toll switchboard, provided this has been 
done, will then disconnect the relay, B, 
from the circuit, leaving the retention of 
the differential relay armature to current 
furnished through the winding of a relay 
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Service Toll Trunk. 


similar to B, associated with the cord pair 
on the toll switchboard. 

693. The recording trunk. — When- 
ever the toll traffic is sufficiently heavy, 
the toll service trunks are terminated at a 
special switching position on the local 
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switchboard. In such cases, recording 


trunk circuits are employed to complete - 


the temporary connections between sub- 
scribers calling for “long distance” and 
the recording toll operator. Recording 
trunk circuits, being intended for local 
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Fig. 213. Simple Recording Trunk for 
3-Wire Common Battery Multiple. 
transmission only, are usually terminated 
in jacks at both the local multiple and at 

the toll recording position. 

In offices equipped with recording 
trunks, the local operator answering a 
subscriber calling for “long distance” 
completes the connection by inserting the 
calling plug of the cord pair into the mul- 
tiple jack of a disengaged outgoing toll- 
recording trunk. The usual practice re- 
quires the use of recording trunk circuits 
that convey a sig- 
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Telephone Operators’ School Held 
at Reedsburg, Wis. 

The Reedsburg Telephone Co. of 
Reedsburg, Wis., recently secured Mrs. 
Dorothy Barber, chief operator of the 
Portage (Wis.) Telephone Co., to drill 
its operators for five days on standard 
methods of operating, covering proper 
phrases, courtesy, accuracy, speed, co- 
operation, and efficient use of the plant. 
Each operator was given special atten- 
tion and drilling in these fundamentals, 
so that at the end of the period a marked 
improvement resulted, which was noticed 
by the neighboring exchange operators. 

An invitation was extended to the 
neighboring exchanges to attend a lecture 
at Reedsburg on the last night of the 
school. Managers and operators were 
present from the following exchanges: 
Baraboo, Lime Ridge, Loganville, La 
Valle, Wonewoc and Hillsboro. E. J. 
Kneen, vice-president of the Reedsburg 
Telephone Co., and W. R. Schmidley, of 
the service department of the Wisconsin 
Railroad Commission, were also present. 

The meeting was characterized through- 
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ringing. In some 
cases, however, the 
recording trunk circuits require the 
local operator to ring just as would be 
necessary in completing a local to local 
connection using an ordinary answering 
and multiple jack and a local cord pair. 

Ordinarily, the insertion of the calling 
plug of the local cord pair into the multi- 
ple jack of the recording trunk creates 
the necessary circuit conditions to cause 
the trunk signal to be displayed at the re- 
cording position. In Fig. 213, is shown 
the essentials of a simple recording trunk 
circuit suitable, with the proper relay re- 
sistance values, for use with any three- 
wire multiple common battery local equip- 
ment except the relayless cord circuit 
combination shown in Fig. 153. This com- 
bination, however, is very seldom put into 
use outside of private branch exchanges 
of small size—(To be Continued.) 


Fig. 153. 


Telephone System in india Taxed 
by Official Demands. 


Owing to the numerous extra official 
demands on the telephone system in 
Simla, India, no telephones can be given 
to new private subscribers. The auto- 
matic system is loaded to its fullest ex- 
tent, and additional connections are being 
made to a central battery system, which 
can, however, be worked in connection 
with the automatic. An extension of the 
automatic system will, it is hoped, be in- 
stalled during the coming season. 


Circuit Combination Requiring No Cord Circuit Relays. 


out by free discussion from visiting as 
well as the local attendants. 

The policy of Independent telephone 
companies is to improve and better the 
service in every possible way. And it 
has been found that by bringing the 
operators from various towns together 
they become acquainted with each other 
and learn the difference in the operating 
conditions in the different towns; they 
learn standard ways of performing their 
work, all of which means better service 
to the subscribers and patrons. 

After the meeting closed, the visitors 
were guests at a banquet given by the 
Reedsburg Telephone Co., at which 35 
covers were laid. All the attending com- 
panies pronounced the meeting a success 
in every way. 

The Reedsburg Telephone Co. serves 
a territory of approximately 180 square 
miles, with an exchange located at Reeds- 
burg, a town of 3,000 population. It has 
540 local and 470 rural subscribers. L. J. 
Roberts is manager of the company. 


To Erect New Exchange. 


The Wood County Telephone Co., of 
Grand Rapids, Wis., has authorized its 
board of directors to purchase a site for 
a new exchange building, and work wil! 
start immediately. A new modern switch- 
board will be installed. 








You remember John Gale? He has a 
general store. He came to the community 
imany years ago. When he came, there 
was a sort of a general store which 
could not and did not try to supply his 
needs nor those of the community. 

John Gale had some money and was 
encouraged by the community to start a 
general store which could keep pace with 
the needs of that growing yet unpromis- 
ing locality.’ 





You know the story of every communi- 
ty. Chills and fever, grasshoppers, 
droughts, floods and prairie fire—in fact, 
almost. every inconvenience and horror 
up to frogs in the flour barrel. 

So John Gale had to carry his custom- 
ers through lean periods, and there were 
times when the sheriff was tempted to 
put a creditor’s lock upon his door but 
did not because he, too, had been carried 
through lean periods by the general store 
man. 

Then the community became prosper- 
ous. The old store which had done noth- 
ing for years and had been of no value 
whatever to the community, was taken 
over by a general store system, and a 
new front as well as a new stock was 
put in. 

The new management, which knew 
nothing of old traditions and friendships, 
of forgotten children lying in the old 
church yard, of happy weddings and so- 
cial triumphs, backed by a chain of stores 
profitable elsewhere, cut prices below 
what John Gale could buy for, and he 
had the doubtful satisfaction of seeing 
his old friends pass him by to purchase 
the cut-price goods of his competitor. 

Johnson, Smith and Jones forgot the 
days of their adversity and dependence 
upon John Gale, and as gratitude exists 
in the hearts of dogs alone, he had a 
chance to reflect upon the uncertainties 
of human nature generally. 





In the novel, the couple, after hating 
one another, then rescuing one another 
from innumerable and impossible mis- 
haps, finally get married and live hap- 
pily ever afterward. If we pursued the 
story of John Gale from now on to the 
expected end, our next view of him 
would be of da man sitting on a poor 
farm bench, mumbling and dreaming of 
the day when he was respected and ad- 
mired by friends and neighbors. 

But the reader will be disappointed 
if he expects to find a typical finish, be- 
cause John Gale did not lose faith when 
he saw some of his friends pass by. He 





Abolishing Red Ink 


John Gale of Galesburg—A Story of Common Sense 


By J. C. Kelsey 


bought his goods as best he could and 
sold what he could at a profit, and kept 
ai his business. 





It came to pass that common sense had 
entered into the minds of business men. 
The old store, refurnished and_ re- 
equipped, backed by the company with a 
chain of profitable stores, did not come 
up to expectations, and its management 
began to study. And with that study 
came-a combat of pride and hopes, for 
men did not like to fail or admit failure. 

“Don’t give up the ship” is a motto 
which is inborn in every man, and his 
tendency is to fight to the end because his 
pride has been hurt. It is more important 
than his property every time, this pe- 
culiar unreasoning pride which every hu- 
man being or institution has. 





Both John Gale and his competitor 
began to think as well as to study. They 
began to see the folly of destroying 2 
business because of pride. 

They began to realize that the public 
alone would benefit by a cut-rate war, 
and that no lasting benefit or apprecia- 
tion would come from the public. So 
they counted up their losses, and checked 
up what could be saved. Then John Gale 
took over the business on a partnership 
basis with his late competitor. 

The story of John Gale may be ap- 
plied to many localities. In this story, 1! 
is applied to the city of Galesburg, IIl., 
in which the Independent company had 
operated 5,200 telephones at some profit. 
while the Bell interests had, by super- 
human force, maintained nearly 4,000 
telephones really as a toll terminal. 

It was a financially disagreeable situa- 
tion, one in which the natural company 
was worried and handicapped by an ar- 
tificially-kept competitor. 

Had the Bell interests been compelled 
to operate on their own treasury receipts 
at Galesburg, they would have given up 
long ago. Yet the system still in exist- 
cuce, which allows a lean community to 
be supported by fat communities, made 
the trouble. 





But men of business are measuring 
things by new units. Each community 
must carry its own burden and at a prof- 
it—if not, it must do without. 

If a community cannot pay a telephone 
company .a reasonable profit on telephone 
service, it should not have it at all. If a 
community has two telephone companies, 
one of which pays and the other loses, 
the one which pays a profit should be 
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allowed to take over the one which loses, 
and really at public expense. 

The new unit of the telephone business 
is black ink—no red ink should be visible. 

= 

The Bel! interests did not lose any 
item of self-respect by selling at Gales- 
burg. By admitting a bad situation and 
correcting it, they only made themselves 
stronger financially. 

A condition which admits of a $25,000 
annual loss changed to a situation which 
admits of a $12,000 gain, surely has fi- 
nancial merit which would appeal to any 
financial man. It surely passes for good 
business. 

No one can say that an Independent 
company of 5,200 telephones—possibly 
7,000 or more after consolidation—will 
not offer a better terminal condition than 
that which existed before. No man with 
Bell mentality can have any shame over 
the sale of Galesburg. 





Surely Galesburg, having one Independ- 
ent telephone company with unlimited 
opportunity to increase, will offer a bet- 
ter purchasing power than ever before. 

Not only will its purchasing power be 
increased, but its paying power will be 
bettered and quickened because it does 
not fear that something sudden may be 
sprung upon them. With the fear of com- 
petition out of the buying public mind, 
the sale of securities will be facilitated. 
Even the most unconvinced man must ad- 
mit an improvement at Galesburg. 

In this week’s issue of TELEPHONY is 
a story relative to Warren and Niles, 
Ohio. The Independent company had su- 
premacy at Warren and maintained a 
plant at Niles because it really had to 
have telephone connection. The Bell 
plant was supreme in Niles and main- 
tained a plant at Warreti because it had 
to give long distance sefvice. 

In each town the inferior plant was 
run at a loss because each town needed 
a toll terminal. It surely looks like good 
business for Warren Independents to give 
up the Niles plant and trade it for the 
Rell plant at Warren. 

In a trice, losses. turn to profits, red 
ink disappears and stockholders, depend- 
ing upon dividends, are made happy or 
happier. 





We must not forget that most investors 
are old or elderly people who have been 
thrifty and have ceased to work. 

The first duty of the telephone business 
is the protection and safety of its tnves- 
tors. To maintain a losing plant at War- 
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ren, Ohio, was unfair to Bell investors 
and to maintain a losing plant at Niles 
was unjust to Independent investors. 

With happy investors at Warren, no 
one can doubt that money will always 
be forthcoming to increase the plant as 
occasion demands. 


It is difficult to understand why any 
telephone company would want a bill 
passed in any legislature which permits 
of any locality being artificially main- 
tained. On the face of it, it looks as if 
the direct object of the New York law 
is to legalize monopoly in the telephone 
business. 

It empowers the Bell company with 
New York as a profitable center, to give 
even free service in a competitive fight. 
One would think that the Bell company 
has grown powerful enough to be satis- 
fied with itself, and it would turn its at- 
tention to making reai money naturally. 





The telephone business will never real- 
ly arrive until every part of it is self- 
sustaining if not profitable. It would in- 
deed be a bad investment for the New 
England investor if the American Tele- 
phone & Telegraph Co. was dependent 
upon a few earning centers with extreme- 
ly high rates rather than a legitimate and 
natural earning at every point of opera- 
tion. 

Not only should Mayor Mitchel ask 
the governor to veto the telephone bill 
in question, but the Bell interests them- 
selves should join as well in eliminating 
this costly artificiality. 





Many people sigh about the good old 
times in the Independent telephone busi- 
ness. It is true that ten years ago saw 
much more outward activity than today. 
Yet who would prefer a condition where- 
by a manufacturer had to borrow money 
for a customer to the present condition 
where a customer really pays for what 
he buys? 

The men who went out of the telephone 
business by failure can only blame them- 
selves for their own fly-by-night tend- 
encies. The men who succeeded are men 
whose faith has never wavered and who 
have never lost an hour trying to improve 
their devices. No man with proper faith 
has ever yet been disappointed. 





Every business has its problems. The 
telephone business has no monopoly on 
problems or troubles. No business man 
exists who does not secretly fear extinc- 
tion in some form or other. No business 
man exists who does not secretly think 
that the other fellow’s line is a better 
one. Even the fables of several thousand 
years ago go to prove that men have 
ever had, and always will have, a tend- 
ency to worry over something which 
never happens. 

The greatest trouble in our telephone 
lives has been the great wastage, a les- 
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son which, if heeded, will pay every one 
a profit. 





You know men who insist that Ger- 
many has already or will soon conquer 
the world. And they ascribe to them 
powers or virtues possessed only by super- 
men, while we know that they are human. 

Likewise, some telephone men mourn- 
fully cry that the Bell company has al- 
ready or will soon conquer the telephone 
field. And they ascribe to the Bell of- 
ficers powers and virtues held only by 
the gods, while we know they are human 
and prone to err just as others. 

Twelve years ago ! heard the same 
story, and TELEPHONY’s files show that 
the tendency to worry has never been dif- 
ferent. 





We must not forget that while the 
Bell company takes over a property, it 
is giving up as much or more. In fact, 
the Bell company gave up so much that 
the Western Electric salesmen of a few 
years ago complained bitterly about it. 

When the world quits fighting, every 
man in our business is going to be sur- 
prised by the tremendous buying power 
of a business which is slowly placing it- 
self on a truly economic basis. A busi- 
ness which survived a ten-year invasion 
by the Western Electric Co. with its long 
arms and tremendous advantages, can 
shake hands with itself over its vitality. 





Galesburg and Warren are typical of 
the spirit of the hour to put each prop- 
erty on its merits. Every state commis- 
sioner should quickly recognize that this 
is the only just method. No locality 
should be forced to carry another, or al- 
lowed to be dependent upon others even 
in far away states. 

It is true that the cash buyer pays for 
the deadbeat, but business is spending 
millions trying to ferret out this pest. 
If personal deadbeats are bad, industrial 
ones are worse. 


It is wartime and men’s minds are filled 
with forebodings. It is pleasant to see 
peace in the telephone business at cer- 
tain places—-they seem as an oasis in a 
desert. 

We cannot utterly forget our own busi- 
ness in times of national danger because 
telephones are equally applicable to peace 
or war. The telephone business has al- 
ready seen enough war and it is to be 
hoped that no group of men, however 
powerful, will be blind enough not to 
see the propitiousness of the times for 
real lasting peace and understanding in 
the telephone business. 





The Bell interests may think they can 
handle their affairs alone—they probably 
could if the telephone business had not 
sO many contradictory phases. 

Remember that two people or more, 
on hill or plain, desert or city, can go 
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into the telephone business and succeed. 
The telephone is a device which can no 
more be monopolized than wheat—both 
have many like characteristics. 





Congratulations to John Gale and his 
late competitor. May they never regret 
their decision to turn red ink to black. 

MORAL: Profit is the arbiter of a 
commercial dispute. 


Operators’ School Held Recently 
in Pittsfield, Ill. 

Between forty and fifty telephone op- 
erators from exchanges in Pike county, 
Ill, and several from the exchange at 
Jacksonville, were the guests of the Pike 
County Telephone Co. at an operators’ 
school held in Pittsfield, Ill., the latter 
part of May. W. S. Vivian, of Chicago, 
secretary-treasurer of the United States 
independent Telephone Association, was 
in charge of the school, and instructed 
the operators in the handling of long dis- 
tance calls, the treatment of persons not 
familiar with the use of the telephone, 
the handling of fire alarms and emergency 
messages and cases calling for the ex- 
ercise of judgment on the part of the 
eperator. 

The following operators and managers 
were present: 

Jacksonville: Nora VanHyning, Kath- 
erine O’Brien, Mayme Stayden, Gladys 
Hamilton and Beulah Groves. 

Milton: Harvey Weller. 

Pittsfield: Madge Carlton, Myrle Per- 
ry, Elizabeth Mayo, Katherine Hassett, 
Mida Bergman, Louise Ellis, Mabel Con- 
rad, Ruth Clayton, Merle Linville and 
Gladys Hoover. 

Kinderhook: Gertrude Hinds. 

Baylis: Leta Barnes, Fila Edminston 
and S. F. Haines. 

Pearl: Nell and Zilia Lacy. 

Hull: Mr. and Mrs. S. F. Crowder. 

Griggsville: Carrie Belle Bartlett, Mrs. 
Geo. Kneeland, Edythe Gray, Morine 
Kneeland and Geo. F. Kneeland. 

Perry: Mrs. Clifford Zimmerman. 

Barry: Dollye Bridge and Oma May 
Johnson. 

New Canton: Max Wike, Mrs. Max 
Wike and Iva M. Standley. 

El Dara: Cora Newnham. 

Hardin: Ethel Southworth. 

Belleview: Sam Merida. 

Nebo: Esther Shaw. 

Hannibal: Gertrude E. Greening. 

Nebo: Elizabeth Shaw. 

Pleasant Hill: Delia Hewey and Maude 
Hewey. 

Verment Consolidation. 

The Champlain Valley Telephone Co., 
of Brandon, Vt., and the Passumpic Tele- 
phone Co., with headquarters at New- 
port, Vt., have been consolidated with 
the New England Telephone & Telegraph 
Co., and will be managed from the Rut- 
land division headquarters of the Bell 





company. 





Sunshine and Shadows Along the 
Telephone Trail. 
By Well Clay. 
Adown the dusty village street 
Comes the tramp of marching feet 


Of the last survivors of that band 
That won the scrap in Dixie Land. 


Three-score years almost are past, 
Another score. will see the last 

Spadeful of earth heaped on the mound 
As the last of the army goes underground. 


Whom think you then will take the place 
Of those now marching with faltering 


pace, 
When the flags shall wave and the band 


shall play 

Down the village street on Decoration 
Day? 

The shadow of war hangs again on the 
land, 

The call has gone forth for another brave 
band; 

’Tis not beyond reason, perhaps ’twill 
come true, 

That one of these heroes will chance to 
be YOU 


That is, if you volunteer in the regu- 
lar army or navy, and don’t get killed 
or have something else happen to you 
in the next 50 or 60 years. Then you 
will be qualified for the role. The boys 
who do not enlist, but who will have to 
be content to stay at home and run 
their plants, or whatever they may be 
doing, will not have the privilege of 
marching with the select. But they can 
marfch somewhere in the line and have 
all the fun of arranging for the finances, 
hiring the band, getting up the pro- 
gram, and doing several other things 
which have to be done on such occasions. 

Everybody can do something for the 
country and everyone has the knack of 
doing some little thing better than nine- 
tenths of those about him, whether it is 
fighting in the front ranks or turning 
the ice-cream freezer in the woodshed 
before the wife entertains the W. R. C. 

Every man who ever worked in our 
plant has been the unconscious means of 
adding to my store of knowledge in re- 
gard to how best to do some particular 
stunt. One fellow kept me on the look- 
out for a long time to find out what his 
specialty was. And it was not until aft- 
er I had finally concluded that it was, 
getting ready to go fishing quicker with- 
out previous notice than any man in 
town, that I finally saw him bridle a 
horse one morning. 

The horse in question had a nasty habit 
of backing out of his stall as soon as 
the halter was slipped off and chasing 
all over the vicinity until he was finally 
caught. This man was new to the horse 
department, and went in just to help get 
the team ready for starting out on the 
line. He volunteered by grabbing the 


bridle off the hames and started to put 





Practical Subjects—Discussions 


it on the horse. I was about to caution 
him to be very careful and not let the 
animal get away when [I saw what his 
special stunt was. He could bridle a 
horse quicker and give it less chance to 
get away than any man I have ever 
seen. I surely took notice of his handy 
way with this duty and have profited by 
it many times since. I wish I had a book 
full of instructions about such little 
stunts. 

There is the way of the eagle in the 
air; there is the way of the serpent on 
a rock; and there is also, as the prophet 
said, the way of the soldier with the 
suffragette. Everybody is it in one line, 
if you can discover where the gold is 
hidden. 

The other day I had the pleasure of 
entertaining for an hour or so that prince 
of good fellows, Harry Kurz of Annan- 
dale, Minn. He brought his wife and 
chief operator (don’t think I am men- 
tioning this as a difhcult stunt as I have 
done the same and they never got to 
fighting either; that ‘s, I mean my wife 
and my chief operator) over for a visit 
to our exchange. 

One of the things that surprised me 
most was the immediate and real inter- 









such as are in use in all department 
stores. Instead of the places printed for 
merchandise, we have the form which 
is reproduced, in case any one else wishes 
to save money without losing efficiency 
or quality. 

The “Other Items” line at the bottom 
of the list on the left side is to be used 
by us for keeping account of the tax col- 
lected for the government, which we 
shall soon be called on to look after. 

This plan is handy, too, in another 
way, as one can take a receipt book with 
him when he goes collecting. Then he 
can give each customer collected from 
a regular receipt instead of waiting until 
one can be sent from the office, as we 
used to do, on account of the difficulty 
in lugging a receipt register all over 
town. Sometimes we took notes in a 
little book as to the amount, and wrote 
out and mailed the receipts afterwards. 

We notice, under the new way, that 
customers are better pleased to get a 
regular receipt right on the spot, and, too, 
it does not give them the chance to say 
the next time we come around that they 
paid us before and never got their re- 
ceipt through the mail. 

As I said before, it comes much cheap- 
































HUTCHINSON TELEPHONE COMPANY 
, a ee Hutchinson, Minnesota aon... 
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W.S. CLAY, Manager 
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Salesbook Form of Duplicate Receipts Used by Hutchinson Telephone Company. 


est he took in some of the stunts we are 
doing in the way of office work to re- 
duce expense, expedite business and cut 
down motions which the keeping of ac- 
counts necessitates. One of the stunts 
we have lately adopted, in addition to 
an addressograph, is the matter of mak- 
ing out receipts for payments. 

We used to use the ordinary receipt 
register with a duplicate and original 
slip, but now we have found that we 
can save $22 on a lot of 25,000 duplicate 
receipts by using the sales book form, 
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er and is more satisfactory for us than 
the other way, but it might not appeal 
to all in the same light. Any economy, 
which can be effected now, is just so 
much contributed towards meeting the 
burdens which we soon shall accept as 
our part of the war. 

A good many young men will enter 
the telephone business, now that school 
is out for the summer, and that there 
are more vacancies than usual on ac- 
count of so many enlistments. This will 
give us all a good chance to gain a lot 
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We Have in Stock Complete Supplies for This 
Line—and Yours. Prompt Shipments 


The Kellogg line supplies are made of the highest grade materials 
to stay on the line. The kind that eliminate trouble. 

A large stock selected by practical telephone men assures prompt 
shipments. 

Whether you want a new drop for a ten line board at Mill Creek 
or a complete metropolitan exchange the Kellogg Company can furnish 
reliable switchboards and telephones to give the highest class service, and 
the supplies to connect them. Poles, Arms, Batteries, Wire. 


KELLOGG SWITCHBOARD & SUPPLY COMPANY 


CHICAGO, ILL. 


BRANCH OFFICES: KANSAS CITY, MO. SAN FRANCISCO, CAL. 
Columbus, Ohio, 409 Huntington Bank Building 


The Only Exclusive Telephone Supply House 


Please tell the Advertiser you saw his Advertisement in TELEPHONY. 
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of fresh information about the business 
from the matured minds of the graduates 
who accept positions with us. 

The brand of electrical science usually 
handed out in the average high school 
is generally very much appreciated by 
the average manager, but it seldom 
spreads over a long period of time after 
the boys begin work. It is tough for 
them for awhile, getting broke in to 
climbing and such like, but at times there 
do appear bright spots in their lives. 
Most of the brightest are where the sun 
burns them, of course, but are hailed as 
a new experience nevertheless. 

We are all going to have a lot of new 
experiences from now on, like the gradu- 
ates, and we will be lucky, indeed, if 
we get out of them all with nothing 
worse than the effects of the sun. 

APHORISM: The oldest hen was 
young once. 


The Telephone Smile from a Sales- 
manship Viewpoint. 

Did you ever notice that some people 
are always having “run-ins” over the 
telephone? They seem to find it impos- 
sible to talk to people whom they can- 
not see without showing evidence of ir- 
ritation or plain gruffness which tend 
to arouse similar feelings on the part of 
others. The result is that as telephone 
representatives of their concerns they are 
a liability rather than an asset, states 
G. D. Crain, Jr. in the Music Trades. 

“Put more smile into your telephone 
voice,” said the head of a big piano 
store recently to one of his young as- 
sistants, who has been out of college for 
only a short time, and has yet to grasp 
some of the finer points of business. 
“The other fellow can’t see you, and 
doesn’t get the benefit of your personali- 
ty. Therefore you must visualize your 
personality to him by a cheerful, ‘smil- 
ing’ voice. You can do it. 

“Have you noticed what friendly voices 
the telephone operators at the private 
switchboards of big corporations usually 
have? This is not an accident, but is due 
to their selection on that account. Their 
employers understand very well that they 
cannot afford to be misrepresented by 
their operators, and that more people are 
dealt with over the telephone than in 
person. Consequently the telephone op- 
erator, from the standpoint of creating 
good will or destroying it, is one of the 
most important persons connected with 
the establishment. 

In the same way everyone who is in 
the habit of handling telephone business, 
or- who takes care of inquiries or com- 
plaints over the telephone, should culti- 
vate the habit of talking in a cheerful, 
pleasant tone. That is half the battle. In- 
cidentally the person who may have a 
rather insignificant personality may often 
project a powerful, attractive personali- 
ty over the telephone and thus make 
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friends who will be valuable to himself 
and the house.” 

This little preachment did a lot of 
good, and the words of the dealer sank 
into the mind of the younger salesman 
whom he was addressing. As a matter of 
fact, nearly everyone needs to be re- 
minded now and then of the value of care 
in handling telephone business, and even 
though it is an old story it is worth 
retelling occasionally. 


One of the best salesmen the writer 
knows was a former “police reporter” 
on a daily newspaper. This man had to 
cover a large news field, most of it by 
telephone. He had a list of 40 or 50 
names made up of hospitals, undertaking 
establishments, police stations and other 
pleasant places, which he called to see 
whether any news had “broken.” These 
calls were made regularly every evening, 
and the reporter, though he had seen but 
few of the people at the other end of 
his telephone wire, got to be good friends 
with many of them and they with him. 
The result was that.they opened up and 
gave him all the news they had heard 
just because they had come to like that 
attractive telephone personality of his. 

Nowadays he is selling goods, and he 
finds that it is a big commercial asset for 
him to be able to adopt a good-humored, 
cheerful tone in his telephone conversa- 
tions. Sometimes when he is pressed for 
time and has no opportunity to make a 
call on a customer in person, he tele- 
phones to the latter and usually man- 
ages to land the business over the wire. 
There are not many salesmen who can 
do this—in fact it is not a good practice 
to substitute telephone for personal calls. 
But the fact that he can put it over in 
this way certainly shows that he has a 
well-defined telephone personality which 
“gets over,” just as the personality of the 
actor “gets over” the footlights. 

Every salesman and every piano man 
can make use of the same assistance. It 
will help to make the house popular, to 
make individuals cheertul and to sell 
goods. 


Sparrow’s Nest in Terminal Box 
Causes Trouble. 

A pair of reckless English sparrows 
put the lines of the Moody County Tele- 
phone Co., Flandreau, S. D., out of order 
for a time, caused the patrons of the 
company endless annoyance, as well as 
the officers and repairmen of the com- 
pany, before they discovered the cause 
of the trouble. 

It was found that the sparrows had 
used a terminal box of the main aerial 
cable as a winter home. The nest in 
the box held the snow which sifted 
through, and when the snow melted it 
raised “hob” with the cable, necessitat- 
ing the putting in of a new cable at a 
cost of about $200. 
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Advertising Designs of a Pennsyl- 
vania Company. 

The Union Telephone Co. of Erie, Pa., 
has recently been using a shield border 
design for advertising purposes. The 
shield border is of the size shown in the 
accompanying illustration, and is in- 





YOU need our help to keep 
the TELEPHONE RATES ‘low 
in New Castle. You should give 


us your support. 


Union Telephone Co. 
22 N. Mercer St. 














Shield Border Design for Advertising. 


tended for use in the standard newspaper 
single column. The inside of the shield 
is mortised out so as to permit the in- 
sertion of type matter, in a space approxi- 
mately 14 by 1% ins. This allows 
changes in the advertisement from time 
to time. 

One of the accompanying illustrations 
shows the style of message which is used 
in the advertisement. Another advertise- 
ment used with the same border, relates 
tc the telephone directory, and is as fol- 
lows: 

“Your name should be in our Erie Coun- 
ty Telephone Directory, which goes to 
press about May 1. For information re- 
garding rates, etc., call Union Telephone 


That the UNION TELEPHONE 
receive the thanks of the 

AR TRADE for the rate 
concessions given; it being the 
opinion of o 
TRA 


e 
DE that the said Ly | 
TELEPHONE CO is deservi oO! 
the SUPPORT OF. THE PUB! 
GENERA 


IN L IN 

REDUCING THE COST OF TEL- 
EPHONE SERVICE IN NEW 
CASTLE. 


Combination Circle and Shield Design. 


Co., Miss C. M. Ellwanger, chief operator, 
Girard, Pa.” 

Another variation of the shield design 
is shown in the other illustration, in 
which a two-column newspaper space was 
used. Both of these styles of advertising 
were designed by J. H. McCarthy, the 
company’s auditor, who is also secretary 
of the Western Pennsylvania Independ- 
ent Telephone Association. 
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Multiple Lightning Arrester 





THE COMMON SENSE ARRESTER . 
—Installed on the poles and distrib- 
) uted along the lines where the’ 
lightning strikes. 


Do you realize what a relief it is after a ' 
lightning storm to find that your lines show 
NO FUSES BLOWN, NO CARBON. 
GROUNDS? Your SERVICE has been 
PROTECTED as well as your EQUIPMENT 

; and there is no demand for rebate. 


One Dozen ($15.00) 
will protect 100 telephones. 


COX LIGHTNING ARRESTER CO., Eaton, Ohio 














Announcing 
a New 

Hand 

Book 







on Underground 
Electrical Instal- 
lations with 





McRoy-Camp Conduits 


A complete treatise 
on cable and glazed 
Conduit Construction 





May we send you a copy? 


NATIONAL FIRE PROOFING COMPANY 


PITTSBURGH NEW YORK CHICAGO BOSTON 





















Please tell the Advertiser you saw his Advertisement in TELEPHONY. 
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SECURITY 
SPECIALTIES 


are the recognized standard 
for pole line construction. 


ity Cable Pole 
_ House No.1 


Compact Substantial, 
Economical 





















, Secur 
~& 


> 






A two compart- 
¥ ment house, 
with slanting 
roof. Double 
doors closing 
against shoul- 
der makes house 
absolutely dry 
and waterproof. 
House suspend- 
ed from iron 
encircling strap, avoiding use of bolt or screw 
thru wood. Painted three coats, lead paint. 


Sizes 25 to 200 pairs 


Prices on Application 


Security Pole Seat 


Number Two 







A strong but light 
weight seat. Angle iron 
construction with con- 
tinuous rim bent, but 
not notched, at corners, 


thereby insuring a seat of great strength and 
safety coupled with neat appearance. Gal- 
vanized. 


$1.55 Each 


SecurityCable 
Car No. 3 


Ideal for emergency 
work and trouble 
shooting. Strong, 
light, rapid, adjust- 
able and comfortable. 
Weight only 28 
pounds. 


$5.60 Each 


Ask for Security Bulletin Number Six 


The F. Bissell Company 


226-228-230 Huron Street 











J 





Robert W. Northcutt formerly of 
Olney, Mo., is now with the Festus Tele- 
phone Co., at Festus, Mo. 

Sam Tomlinson, of Plymouth, Ind., 
president of the Winona Telephone Co., 
was a visitor at TELEPHONY’s offices last 
week. 

J. S. Hubbard, who for several years 
has been connected with the operation 
department of the New York Tele- 
phone Co., has been transferred to the 
managership of the Watertown, N. Y., 
exchange to take charge immediately. 
Mr. Hubbard will succeed Charles H. 
Townsend, who recently acquired an ex- 
tensive interest in the Township Tele- 
phone Co. of Chaumont, and will act as 
vice president, manager and treasurer of 
that corporation. 

John M. Stanley, secretary, treasurer 
and general manager of the Ladoga Tele- 
phone Co., of Ladoga, Ind., is a Hoosier 
by birth and was educated at the Ladoga 
Normal School and Covington Academy. 

His first experience in the telephone 
business was in selling and installing 
Stromberg-Carlson telephones on farm 
lines for the Russellville Telephone Co. 
In November, 1900, he purchased the 
Ladoga Telephone Co., which then had 
but 52 telephones in operation and only 
one toll line. Under Mr. Stanley’s able 
management, the plant has grown stéead- 
ily until it has nearly 600 telephones in 
operation, with nine toll lines. In July, 
1914, he reorganized and incorporated the 

















John M. Stanley. 


company and began the construction of 
an underground system. 

Mr. Stanley is a member of the Indiana 
Independent Telephone Association and 
of the Central Indiana Independent Tele- 





Biographical and Personal Notes 


phone Owners Association. He has been 
president of the Ladoga Building Loan 
Fund & Savings Association for the past 
12 years and is also a member of the local 
commercial club at Ladoga. 

A. R. Martmer, secretary, treasurer 
and general manager of the Spiceland 

















A. M. Martmer. 


Co-operative Telephone Co., of Spice- 
land, Ind. was reared in Detroit, 
Mich. After graduating from the De- 
troit public schools he entered the tele- 
phone field in 1895 with the Detroit & 
New State Telephone Co., of Detroit, as 
switchboard installer. In 1900 he became 
wire chief of Detroit and state lines, 
which position he held until the com- 
plete cut over of these lines to the Michi- 
gan Bell Telephone Co. 

He then joined the Gas Belt Construc- 
tion Co. of Indiana in charge of installa- 
tion at Muncie, Elwood and Alexandria, 
Ind., later becoming local manager of the 
Elwood and Alexandria exchanges of the 
Delaware & Madison Counties Telephone 
Co. 

In 1907 he was called to Flora, Ind., by 
the Flora Telephone Co., then a small, 
struggling company composed of four 
small local exchanges that were consoli- 
dated, as general superintendent and 
manager. This company today is one of 
the strongest Independent companies in 
northern Indiana. 

During the 20 years thus employed, Mr. 
Martner had gathered some _ worldly 
wealth, and in 1915 decided to enter the 
field as a managing owner by buying the 
entire capitol stock of the Spiceland Co- 
operative Telephone Co. Associated with 
Mr. Martmer in the Spiceland Co-opera- 
tive Telephone Co. are Warren M. Knapp, 
president, and Dr. Frank P. Lyons, of 


38 









the Flora Telephone Co., vice-president. 
The Spiceland company operates plants 
at Spiceland and Mays, Ind., with lines 
extending into Dunreith and Sexton, Ind. 
Since taking over the management of 
these plants, the new owners have in- 
creased the gross income 25 per cent. per 
year and are now giving the telephone 
patrons of their territory excellent serv- 
ice. 

Mr. Martmer is a Scottish rite, York 
rite, Mason and Shriner. 

R. E. Morris, division general man- 
ager of the Mountain States Telephone 
& Telegraph Co., with headquarters in 
Helena, Mont., for the past six years, has 
been transferred to the general offices of 
the company in Denver, Colo., with E. 
M. Burgess, vice-president and general 
manager, in charge of operations. 

J. W. Hargrove, of Augusta, Ga., has 
succeeded Arnold Wells-as district traffic 
chief for the Southern Bell Telephone 
& Telegraph Co. in the Albany, Ga., 
district. Mr. Wells goes to Bartow, Fila., 
where he will be connected with the 
engineering department of a construction 
company. 

Frank M. Foulke, secretary and man- 
ager of the Central Indiana Telephone 
Co. and secretary of the Bakers Corner- 
Horton Telephone Co., both of which 
companies have their headquarters in 
Sheridan, Ind., was born and reared on a 
farm near Bakers Corner, Ind. He re- 

















Frank M. Foulke. 


ceived his education in the public and 
high schools and Purdue University. 
Mr. Foulke became interested in the 
early development of telephones in the 
rural districts in 1900 with what is now 


the Bakers Corner-Horton Telephone Co. 
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Trouble Detectives! 


PIGNOLET Portable Testing Meters will lo- 

cate any kind of trouble besides measuring 

volts and amperes; will also determine re- G 
sistance of coils, lines, ringers, etc. YY Yy 
VOLTMETERS 
AMMETERS 


VOLT-AMMETERS 














Goapese you let us send you a copy 
of the PIGNOLET Catalogue. It’s 
worth while. 








L. M. PIGNOLET 
80 Cortlandt Street New York 


Meda! Panama-Pacific International Exposition 








DONT LET LIGHTNING 
WIPE YOU OFF THE MAP) 


SS 


PROTECT YOUR 
EQUIPMENT 
PERMANENTLY 
WITH 






















ARGUS 


LIGHTNING 

ARRESTERS 

“The Fields Standard 
of Protection" 


FOOTE PIERSON & COMPARY, Inc. 
160-162 DUANE ST. NEW YORK CITY 
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A Motor-Generator and Power Panel com- 
bined makes battery charging easy be- 
cause it gives such ease of control. 


In order to charge the batteries the exchange 
manager merely closes the switch to the motor cir- 
cuit. As soon as the Generator attains sufficient 
voltage, the Automatic Circuit Breaker automai- 
ically closes the circuit from the Generator to the 
Batteries, and the charge commences. 

The outfit comes to you completely wired. You 
have only to run your wires from the telephone 
switchboard and batteries, and the wires from your 
power circuit to this power panel. 


THE HOLTZER-CABOT ELECTRIC CO. 
6161 S. State Street, Chicago, IIl. 























GETTING SCARCE! 


We Advise Purchases at Once to 
Avoid Disappointment in 
Price and 

Delivery 


Scarcity and 
Advancing 

Prices Due 
To War 













Write for Our June Ist 
Price List 


Ww 
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a Mathias Klein 

g & Sons 

v7) Canal Station 28 
CHICAGO 


ILL. 
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In 1906 he also became associated with 
the Central Indiana Telephone Co. in 
the capacity of secretary and manager. 
During his connection with that com- 
pany, he was an important factor in the 
engineering of the cable layout of the 
Sheridan plant. 

Mr. Foulke is a member of the Indi- 
ana Independent Telephone Association 
and also the Southern Indiana Independ- 
ent Telephone Owners Association. 

W. H. Hubbard, division publicity 
manager for the Bell Telephone Co. of 
Pennsylvania, at Harrisburg, Pa., has 
resigned. He will return to his home 
town of Bethlehem to manage the retail 
coal business of the F. G. King Coal Co., 
of which eventually he will ave a 
partnership. 

Hobart C. Young, local manager for 
the Bell Telephone Co. of Pennsylvania 
at Erie, Pa., has been promoted to the 
managership of the Erie district of the 
company. 

John K. Johnston, telephone engineer 
and appraiser at Indianapolis, Ind., was 
born in Rushsylvania, Ohio, May 19, 
1870. He entered the telephone business 


TELEPHONY 

















John K. Johnston. 


in 1894, building toll lines in Logan and 
Harding counties, Ohio. 
Since that time he has been right-of- 


Vol. 72. No. 23. 


way agent for the Central Union Tele- 
phone Co.; manager at Portsmouth and 
Port Clinton, Ohio, for the Central 
Union; secretary and manager of the 
Fayette Home Telephone Co., Lexington, 
Ky.; secretary and manager of the Home 
Telephone Co., of Elkhart and Goshen, 
Ind.; vice-president and manager of the 
Tuscarawas County Telephone Co., New 
Philadelphia, Ohio; manager of the 
Southern Telephone & Telegraph Co., 
Hot Springs, Ark.; treasurer and mana- 
ger of the Sandusky (Ohio) Telephone 
Co.; and treasurer and manager of the 
Crawfordsville (Ind.) Telephone Co. 

In 1913 Mr. Johnston served as chief 
engineer of the telephone department of 
the Indiana Public Service Commission 
and since that time he has been engaged 
in the engineering and appraisal of tele- 
phone properties. 

Mr. Johnston has been an active mem- 
ber of district and state telephone asso- 
ciations. He is a member of the Tele- 
phone Pioneers of America. He is an 
Elk, an Odd Fellow and a Knight of 
Pythias. 


From Factory and Salesroom 


Johns-Manville Co. Moves to Larg- 
er Quarters in Pittsburgh. 

The splendid increase in business and 
the need for greater floor space and fa- 
cilities for displaying Johns-Manville 
products, necessitated a change in loca- 
tion of the H. W. Johns-Manville Co., 
at Pittsburgh, on May 20. On that date, 
new and larger show rooms and sales 
offices were opened on the ground floor 
of the Westinghouse building, corner of 
Ninth street and Penn avenue. 

The new quarters provide ample space 
to accommodate the increasing business, 
and are located in the heart of Pitts- 
burgh’s business district, within a few 
minutes’ walk from the Union station. 


Automatic Electric Group Insur- 
ance Plan for Employes. 


Nearly 1,000 men and women employed 
by the Automatic Electric Co., of Chi- 
cago, are sharers in a $700,000 life in- 
surance fund which the company has just 
established for the protection of the fam- 
ilies dependent upon them for support. 
This protection ranges in amount from 
$500 for those who have been in the em- 
ploy of the company less than a year to 
$1,500 for those of six or more years’ 
service. 

This money will be paid to any person 
designated by the employe in the event 
of his death from any cause during his 
service with the company, and is in addi- 
tion to the accident insurance that already 
protects. No fees or costs of any sort 


are assessed the employes for this in- 
surance, it being financed entirely by the 
company. 

This move was prompted by the realiza- 
tion that in these days of high prices for 
the necessities of life it is practically im- 
possible for the average wage earner to 
set aside an adequate sum for those who 
will survive him. This insurance fund 
will, in a measure at least, relieve the 
workers in the Automatic Electric Co.’s 
factory from the worry this condition 
would naturally cause, and will enable 
them to give more efficient and individual 
attention to the work of producing Auto- 
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Cover of the New Kellogg Catalog. 


matic equipment in as economical a man- 
ner as possible. 


New Kellogg Telephone Appa- 
ratus Catalog. 

The Kellogg Switchboard & Supply 
Co., Chicago, has recently published a 
complete catalog on telephone apparatus. 
This catalog is printed on high-grade 
paper and practically every article men- 
tioned is illustrated to the best advan- 
tage from the customer’s viewpoint. The 
copy is clearly written in non-technical 
language, making it easily understood. 

About 35 pages are given to piece-part 
plates, which show the different pieces of 
Kellogg apparatus disassembled with the 
piece-part number of each part. This 
enables the customer to order a washer 
or certain spring for his key or a part 
for his transmitter, without any trouble 
or confusion whatsoever. 

In addition to showing 
the new Kellogg low key- 
shelf switchboards the cata- 
log also shows dimensional 
and face equipment draw- 
ings—an advantage when 
ordering switchboards. The 
apparatus is so indexed 
that any of the contents 
can be found instantly. 

The Kellogg company 
will be glad to furnish any 
telephone company with a 
copy. Just drop it a card 
asking for a copy of the 

catalog No. 3. 
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Cable hangers are an important factor in tele- 
phone construction work and should be care- 
fully selected. As great care should be taken in 
the choice of hangers as in the selection of 
cable and strand. SWISHER Hangers are made 
and standardized to fill the needs of the tele- 
phone field. They have stood the test of hard 
service under the most difficult conditions. 


Highest Efficiency 
Greatest Recuperation 
Long Life 

Fully Guaranteed 


WRITE FOR PRICES, ETC. 
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Hocks are galvanized by pot dip process after 
they are formed. Marline is 3-ply pure Ameri- 
can hemp material. 
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Write for our catalogue. 


NATIONAL TELEPHONE SUPPLY CO. 


5100 SUPERIOR ST. CLEVELAND, OHIO 


AIK 





ro 
x 4 
& 


-“-~ 
rt 


A 





MM 


= 


AWWA 


MI 








The EASY PIPE PUSHER ‘Principle of the 
laid this 100 feet of cable 


PUSHER and 
without ripping up the pavement 


satisfy y our- 
self that it is . 
a wise in- 
A telephone company recently saved over $100 in pushing 175 vestment. 
feet of cable under a brick pavement. They did not tear up a 
single foot of it. The EASY PIPE PUSHER will do the same 
thing for you. 
With it you can lay your cables and conduits in either winter 
or summer with very little expense and without disturbing the 
pavement, railroad crossings or anything else. 
Would you like to know of some of the largest Bell and 
Independent Telephone Companies, and big gas corporations 
using Easy Pipe Pushers with big savings to them- 
selves? We can show you. 


Descriptive literature on request. 


EASY MFG. COMPANY 


David City, Nebraska 






















ORANGEBURG 


FIBRE CONDUIT 





BUSINESS OPPORTUNITY 


Growth of other departments forces manufac- 
turer to offer for sale a department which 
puts out a product extensively used and highly 
regarded in the telephone field. Our only rea- 
son for disposing of this department is that 
with the growth of other business we are un- 
able to do our telephone business justice. This 
is a splendid opportunity for a party with 
$8,000 to $12,000 capital. The devices we sell 
to the telephone industry are protected by 
broad patents. Investigation invited. 


Address MANUFACTURER, care Telephony. 





READY FOR INSTALLATION 
Get Data Book H 
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Sidelights on the Southern States 
Convention at Louisville. 
Could you have seen Bryant, Vivian, 
Hosea, Harvey Allen and Corman sailing 
around in the Fountaine Park airships, or 
seen Prueitt, Duncan, Terry Allen and 
Parlett in the giant coaster at the same 
place, you would have known that the 
annual convention of the Southern States 
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tomobile ride through Louisville’s fam- 
ous drives and parks and ended with a 
grand supper, Southern style, at Foun- 
taine Park, free rides on the coasters, 
dancing, and to cap the climax an ex- 
ceptionally fine vaudeville. 

Ye editor had never been fortunate 
enough before to enjoy real Southern 
hospitality, and this friendliness and good 
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hensive display of telephone equipment 
which it had, were appreciated. 

The Kellogg room, if anything, was a 
little too small to show off so much ap- 
paratus to best advantage, but the solid 
appearing apparatus panels of magneto, 
common battery, and grabaphone tele- 
phones and cords, and the illuminated 
display boxes of complete telephone ap- 

















Views of the Exhibit of the Kellogg Switchboard & Supply Co. at Convention of the Southern States Association at 


Independent Telephone Association at 
Louisville, May 24, 25 and 26 was highly 
successful. 

These staid and dignified gentlemen 
could not have shouted themselves hoarse 
in these worry-killing devices at an 
amusement park if they had not been 
working together, heart and soul; and 
what convention could possibly fail 
when those attending are working to- 
gether? The high jinks at the amusement 
park were part of a half-day’s relaxation 
from the routine of convention meetings. 
The frolic began with an enjoyable au- 


fellowship made the meeting one that 
he will long remember. 

The sessions were held in the Louis- 
ville Hotel, whose high ceilings and large 
old-fashioned rooms lent a spirit of wel- 
come foreign to many more sumptuous 
hostelries. All of the meetings were suc- 
cessful, and the subjects discussed were 
of very real and timely interest to all. 

We must not forget to mention that 
the Kellogg company brought down its 
complete exhibit. It was the same as is 
shown at the largest of these meetings, 
and we believe its efforts and the compre- 


Louisville, Ky. 
paratus, were examined with interest by 


practically every one of the 140 telephone 
men present. 


Paragraphs. 

TEMPLETON, KENLY & Co., Ltp., of 
Chicago, have just issued a circular which 
contains a number of testimonials from 
telephone, gas and power companies as 
to the efficiency and economy of the No. 
318 Simplex pole jack. A copy of this 
folder may be obtained by anyone in- 
terested, upon request. 
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GUSTAV HIRSCH,MLE. 
CONSULTING ENGINEER 
COLUMBUS, OHIO 


Construction 
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Harold L. Bond Company 


BOSTON - ~ - MASS. 


UNIVERSAL TEST CLIPS 
Tost Sete 
From Your 
Sample, pestpald, 15¢  2°Dber oF 
R. S. MUELLER & CO., 420 High Ave., Cleveland, 0. 








FRANK F. FOWLE 
Consulting Electrical Engineer 
CHICAGO, ILL. 


STUDIES VALUATIONS 


JAY G. MITCHELL 
TELEPHONE ENGINEER 
1440 LUNT AVE., CHICAGO, ILL. 
SUPERVISION PLANT 


MID-WEST SUPPLY COMPANY 


Construction Material and Supplies 
Square deal, try us 
PLYMOUTH, IND. 











J. K. JOHNSTON 


Telephone Engineer and Appraiser 
1912 Talbott Ave. 
INDIANAPOLIS, INDIANA 
High Class Reference 








25 Years’ Experience. 


Watch this de- 


partment grow. 











Central Lumber Company 


Manufacturers 
Yellow Pine Cross Arms, Pins 


Write us. 
TENNESSEE 


and Brackets. 
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